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HIGHLIGHTS of the Issue 


® ONE OF THE postwar promises that will be 
coming true before very long is an increase 


in private ownership of planes. At the same 
time one of the biggest markets for the lumber 
dealer will be opened up—building and repair- 
ing private hangers. The article on page 24 de- 
scribes the plans that are being made the coun- 
try over to encourage and facilitate private fly- 
ing, and points out the place of the lumber 
dealer in these plans. 


WHAT Is THE immediate future of the build- 

ing industry? The roundup article on page 
27 prophesizes a six to eight months wait before 
there will be any appreciable amount of lumber 
available for home building, and discusses the 
various causes behind this delay. A full page 
drawing graphically illustrates the important 


OPA. regulations affecting home building con- 


struction and repairs. 


BASED UPON THE idea of a need for better de- 
signed, more modern show rooms, an Illinois 


lumber dealer is completing his postwar expan- 
sion plans which include a new display room, 
attracting customer attention with large areas of 
plate glass. On page 30 is a detailed description 
of the lumber yard and store, and the method 
of arranging merchandise so that all of it is 
within the view of customers at all times. 


THE IMPRESSION a customer takes with him 
° of the lumber dealer’s office will often deter- 


mine whether or not the customer will return. 
Believing that the office-is the best indication 
of the company’s abilities, one Maryland lumber 


- dealer has located his office in a colonial style 
‘brick building whose: appearance is more like 
an attractive home than the center of a busy 
- lumber yard. The article on page 33 illustrates 
é and describes 


this modern office and display 
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THE NAVY QUONSET HUTS 
ARE INSULATED WITH 
KIMSUL 
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-»- FOR NEW HOMES 


And Ni Ow there 


will be plenty of KIMSUL available for civilian use! 














You score a major sales point when you tell prospects that 
KIMSUL is the same insulation that sealed tropic heat and 
arctic cold out of the famed Quonset huts. Thousands of 
pictures in newspapers and magazines have publicized the 
climate- and weather-defying Quonsets that served as 
barracks for servicemen from the Arctic Circle to the 
South Pacific. Quonset huts have been described and 
lauded in countless stories and articles. 

Yes, you'll be able to make sales much more readily when 






RESEARCH 


... FOR EXISTING HOMES 


you say “We recommend KIMSUL . . . the insulation used 
by the U. S. Navy in the construction of the Quonset 
huts.’ And you'll increase your profits, too. KIMSUL, you 
see, appeals to the largest possible number of insulation 
prospects. It is a natural for use in new home construction. 
It is a natural for the insulation of already existing homes. 
It can be installed by your own workmen. Or it can be sold 
over-the-counter, by the roll, for installation by the 
customer himself. 


If you do not handle KIMSUL, write today, to Kimberly- 
Clark Corporation, Neenah, Wisconsin. 


Quonset huts, Kimsul insulated, are 
made by Stran-Steel, Division of 
Great Lakes Steel Corporation. 


*KIMSUL (trade-mark) means Kimberly-Clark Insulation 





AMERICAN LUMBERMAN, October 27, 1945 


sed 
set 
rou 
on 
on. 


old 


the 











EDITORIAL 


Tax Exemption for Co-ops 
Is Inequitable and Unsound 


For years to come the tax burden will weigh 
heavily upon the shoulders of business. This will 
be true despite any tax relief which Congress will 
be able to provide. No economic sleight-of-hand, 
no magic of the law-makers can sidestep a na- 
tional debt approximating three hundred billion 
dollars. This national debt is a bald economic 
fact. Its magnitude is unparalleled in our history. 
Six times greater than in prewar years, and almost 
fifteen times as large as it was two decades ago, 
this debt cannot be repudiated by wishful thinking. 

Simply meeting interest payments on this three 
hundred billion dollar debt will impose tax bills 
approximating those of post World War I years. 
Much greater revenue—consequently higher taxes 
—will be needed to reduce the size of the debt. 
Yet the principal must be reduced or the interest 
alone will continue to be burdensome. 

It might be argued that the reduction of govern- 
mental expense would moderate the tax pressure 
on business. That is indubitably true, and few 
thinking persons will question the soundness or de- 
sirability of maximum economy in administration. 
The fact remains, however, that reductions in costs 
of government by elimination of superfluous serv- 
ices and agencies, can bring only nominal allevia- 
tion to the Nation’s taxpayers. 

Confronted with these unpleasant facts, Con- 
gress cannot conscientiously reduce taxes to the 
painless point. Political gestures will be made, tax 
reduction will be talked and, to some measure, 
provided. But the simple arithmetic of the situa- 
tion makes it clear that the tax burden must be 
heavy for years to come. 


For years this Nation has suffered from inequi- 
ties in the distribution of its tax load. Possibly it 
is beyond human ability to devise a tax system 
absolutely fair to all concerned. But there is one 
inequality in our present system so glaring, so un- 
sound, and so costly to the government and private 
business that it cries for immediate correction. 

In a tax emergency such as will confront the 
United States for at least a generation it is palp- 
ably unfair that certain types of business be ex- 
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empied from taxation while competitive business 
pays the bill. Under present laws cooperative 
business concerns, popularly called “co-ops,” are 
exempted from federal income taxes. This exemp- 
tion deprives the government of needed revenue 
and forces private enterprise to carry a dispropor- 
tionately high share of the tax load. 

It has been estimated that a billion dollars a 
year is being lost to the Treasury because of the 
income tax freedom of co-ops, government-owned 
businesses and other tax-exempt organizations. 
The loss grows bigger every year as co-ops use 
their huge, untaxed income to pyramid their opera- 
tions. Every year co-ops buy retail outlets and 
manufacturing plants. Firms that once paid taxes 
are removed from federal tax rolls as they are 
acquired by cooperatives. 

Co-ops will defend this tax exemption by saying 
they are unlike other businesses in that they do 
not make profits. The fact is, however, that co-ops 
operate in very much the same way as do private 
businesses. They buy goods at one price and sell 
at another. The money which is left over they call 
“savings” rather than profits. True enough, there 
are differences between co-ops and private busi- 
nesses, but the most profound difference seems to 
be in terminology. 

We are not questioning the place of the coopera- 
tive movement in our national economy. No doubt 
the co-ops have as much right to exist as do other 
businesses. The buying public will be the judge, 
and if the co-ops can offer better service and 
greater legitimate economies in distribution than 
can an independent merchandising system, they 
will continue to grow and prosper. Competition. 
however, should be on an equal basis. Distribu- 
tion economies can hardly be called legitimate 
when they are based on tax exemption. 

We do question the right of cooperative business 
to be exempt from federal taxation. Similar busi- 
nesses, competing one with another, should all pay 
their equitable share of the tax burden. Co-ops 
should be willing to pay their share of the cost of 
the war and of the cost of government. Congress 
should correct this glaring inequity by seeing that 
co-ops are taxed just as independent businessmen 
are taxed. 
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A MaeiCAN MOTORISTS may 
not trouble themselves very 
much over the question of whether 
their cars should be kept in a ga- 
rage, but owners and pilots of pri- 
vate planes know they are abso- 
lutely dependent on hangars for 
their ships. 

Now that the war is over and 
thousands of Army, Navy and Ma- 
rine pilots and their ground and 
carrier crews are returning to ci- 
vilian life, hundreds of these men 
are planning to enter civil aero- 
nautic flying schools throughout 
the country. Many of them are 
planning to buy a small plane of 
their own. These will be tremen- 
dous factors in stimulating the 
growth of private flying on the 
part of the civilian public. 

PRIVATE HANGARS SCARCE 

As matters stand now, there are 
all too few hangars for student and 
private use of small planes in and 
near metropolitan areas. And the 
number of adequate hangars is 
even more limited in the more re- 
mote areas suitable for flying and 
housing planes. Lumber dealers 
throughout the nation are coming 
more and more to realize the new 





Highly significant is the fact 
that the Civil Aeronautics Ad- 
ministration is getting congres- 
sional action on its program to 
install an airport in every 
county in the nation where one 
is needed. Eight months ago 
Theodore P. Wright, national ad- 
ministrator of the CAA, began 
activity in this direction by urg- 
ing Congress to provide federal 
funds for the construction of 
more than 3,000 airports. This 
money, he said, would be 
matched by state funds. 

Opinion in the Senate was 
that only $375,000,000 could be 
spared for the project, but dur- 
ing the closing weeks of Octo- 
ber, the House increased the fig- 
ure to $700,000,000. This huge 
airport building program, de- 
tailed in the Lea bill, authorizes 
a 10-year building program that 
would install airports in more 
than 1,000 counties that at pres- 
ent have no such facilities. Un- 
der this plan, by 1956 more than 
2,700 of the nation’s 3,076 coun- 
ties would have modern airports. 





New Aaugars 
Usher Private Flying Boom 











Lumber dealers foresee large new market in supply 


sales 


and untapped 
opening up in the construction of 


possibilities 


all-important hangars 
time private flying. 

The state of Michigan is just 
one example, typical of many other 
states, in which an _ all-inclusive 
aviation program has been mapped 
out for the air-minded America of 
the future. According to an an- 
nouncement recently made by 
Thomas E. Walsh, chairman of the 
Aeronautics Commission for Mich- 
igan, the state already has con- 
struction well under way on a $50,- 
000,000 airport, airstrip and han- 
gar program to be carried out on 
a state-wide basis. 

These plans include, of course, 
complete provision for passenger 
and express air service of the ma- 
jor transcontinental lines as well as 
for local passenger service. But in 
addition to all this, it is particu- 
larly significant to note that defi- 
nite provision is being made for 
small planes individually owned. 

Perhaps the leading mid-western 
state in the early promotion of pri- 
vate flying is Indiana. It was this 


for peace- 


state’s private pilots who origi- 
nated the idea of an annual aerial 
caravan in which an air-train of 
fifty to seventy-five private planes 
cruised the entire state with land- 
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of special-purpose building materials for sturdy 
weather-proof plane hangars across the nation. 





ings at dozens of private flying 
fields. 

One of the airports-of-call in this 
annual mass flight throughout the 
30s was the Tri-State Air Port, 
near Angola. This field was found- 
ed in the early depression days of 
1930 by Paul Eyster. Later, in 
August 1941, when prewar private 
flying was already increasing rap- 
idly in popularity, he saw the need 
for a permanent and sturdily con- 
structed hangar. What he wanted 
was a plane-housing structure in 
keeping with modern requirements 
in efficient airport management. 


BUILDING A GOOD HANGAR 


Mr. Eyster believes there are four 
main requirements that must be 
met in the construction of a well- 
built hangar: 

1. Hangars are designed to house 
costly equipment and therefore 
should be built to resist high 
winds such as those prevalent 
throughout the mid-west cer- 
tain seasons of the year. 

2. In all efficient airport opera- 
tions the hangar must provide 
maximum space at a low unit 
cost for the housing of pas- 
senger and training planes as 
well as private planes. 

3. The use of specialized construc- 
tion materials such as curved 
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laminated rafters designed in 

ready-made units will greatly 

reduce labor costs. 

4. The hangar should be so de- 
signed and constructed as to al- 
low for easy and inexpensive 
construction in case of eventual 
enlargement of the structure. 
As illustrated in the accompany- 

ing photograph, the most efficient 
construction of a modern plane 
hangar should employ the oval 
shaped roof. Steeply sloping, the 
roof also forms the sides of the 
structure down to within 18 inches 
of the ground. This makes the 
building entirely free from pro- 
truding eaves and thus eliminates 
the possibility of picking up violent 
stresses and strains in wind 
storms. 


LARGE HOUSING AREA 


The Tri-State hangar is a good 
example of maximum housing 
space at low unit cost of construc- 





tion. The building is 34 ft. at cen- 
ter from floor to peak of roof and 
has an 80x80 ft. floor dimension. 
Mr. Eyster said that after some 
practice he was able to park twenty 
small planes in a side-by-side and 
end-to-end pattern within the build- 
ing. 

The construction of the rounded 
roof is accomplished with curved, 
laminated-Rilco rafters. They are 
made of 10 plys of 1-inch clear- 
grade Douglas fir, 2% inches wide 
and glued together with high qual- 
ity water resistant Casein glue. 
These form the rafters and are 
bolted into place: The chief advan- 
tage of this type of roof construc- 
tion is, of course, that no center 
supports are necessary throughout 
the length of the entire building. 
This not only provides more space 
for planes, but greatly facilitates 
movement and quick parking of 
planes. 

In this particular hangar each 


Ground level view of the 80 x 80 ft. Tri-State Airport Hangar erected just before 
Pearl Harbor near Angola, Ind. 








View of the inside rafters spaced 24 inches 

apart and braced by sheathing to which are 

nailed the 12 x 24 inch metal crimped shin- 

gles to roof the hangar snugly and sturdily 
for all-weather protection. 


10-ply rafter is 52 feet long from 
wall to gable and no splices are re- 
quired except in center or top. 
These, Mr. Eyster pointed out, were 
erected easily one at a time after 
being fastened in “U” shape on the 
ground. 

A substantial saving in labor 
costs was achieved in the construc- 
tion of the Tri-State hangar be- 
cause men of only average ability 
were able to raise the ready-made 
rafter units. Although the material 
costs were somewhat higher, the 
entire job costs were not unreason- 
able; labor costs in the Tri-State 
area, according to Mr. Eyster, 
amount to half the total expense of 
any projected building. 

As shown in the accompanying 
cross section photograph, the raft- 





View showing two new laminated arches being securely bolted into position to form the 
eventual round-top construction of a modern inexpeasive but efficiently built airport hangar. 
The days of the old-fashioned and impractical flat-top hangars are gone. 
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Close-up showing how the metal plate holds 
the rafters to the foundation base of the 
hangar. 
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ers are spaced 24 inches apart. The 
foundation is of reinforced con- 
crete, 20 inches wide at base and 
30 inches below surface, tapering 
to 12 inches wide at top. The bot- 
tom of the rafters are inserted into 
sturdy metal plates (as shown in 
photograph) and these in turn are 
bolted to the foundation for maxi- 
mum strength and security against 
the strongest of wind forces. 


SHEET METAL SHINGLES CAP ROOF 

The outer roof of the hangar is 
capped with sheet metal shingles 12 
x 24 inches, 28 gauge, and are 
crimped to stiffen them. These 
shingles are applied to the roof be- 
ginning at the bottom and all nails 
are concealed. Overlap precludes 
the possibility of wind or rain 
penetration and the nails do not 
pull out through contraction or ex- 
pansion. 

A hangar such as this can easily 
be enlarged for additional floor 
space simply by removing one end 
of the structure and then adding 
extra units to the length required. 
The original end is then replaced 
to the enlarged building. 


HANGAR DOORS ARE IMPORTANT 

One of the most important com- 
ponent parts of an efficient hangar 
are the doors for they must open 
and close easily and must be 
weather-tight. Those on the new 
Tri-State hangar include eight 10- 
ft. doors on each end of the build- 
ing and are of the sliding type. 
Shelter above the doors consist of 
sheet metal strips shaped to extend 
over the steel track to prevent 
erosion and formation of ice from 
melting-freeze seasons, snow and 
sleet. 


A six-inch half-round — sheet 


metal eave-spouting extends across 
the full length of the building on 
both sides in order to carry water 
away from the wall foundations. 











PRIVATE PILOTS AND COMMERCIAL AIRPORTS 


(As of January Ist, 1945) 


Commercial 


Licensed (Non- 

Private | Municipal) 

Pilots Airports 
Alabama 1,072 8 
Arizona 830 19 
Arkansas | 434 21 
California 12,017 66 
Colorado 1,690 13 
Connecticut 1,009 11 
Delaware 279 4 
Dist. of Col. 821 none 
Florida 2,269 18 
Georgia 1,563 12 
Idaho 907 7 
Illinois 5,055 63 
Indiana 2,339 30 
lowa 2,647 25 
Kansas 2,815 22 
Kentucky 822 8 
Louisiana 1,635 18 
Maine 563 9 
Maryland 1,282 15 
Massachusetts 2,782 33 
Michigan 4,221 37 
Minnesota 2,244 17 
Mississippi 927 9 
Missouri 3,292 27 
Montana 935 6 
Nebraska 1,609 15 





Commercial 
Licensed (Non- 

Pilots Airports 

Private = Municipal) 
Nevada 266 10 
New Hampshire 452 a 
New Jersey 2,778 29 
New Mexico 670 19 
New York 7,618 78 
North Carolina 1,610 28 
North Dakota 666 3 
Ohio 4,704 64 
Oklahoma 2,677 36 
Oregon 1,782 V1 
Pennsylvania 5,922 | 90 
Rhode Island 413 2 
South Carolina 1,173 9 
South Dakota 841 7 
Tennessee 1,726 9 
Texas 6,99 | 104 
Utah 1,077 3 
Vermont 333 3 
Virginia 1,580 27 
Washington 2,690 9 
West Virginia 1,260 15 
Wisconsin 1,879 26 
Wyoming 452 3 
Totals: 106,621 1,102 

. Aircraft Year Book (1945) 

Pub. by Lanciar Publishers, Inc. 








No one can accurately forecast 
the extent or scope of America’s 
certain swing toward a tremendous 
increase in private flying. But 
there is no doubt that when this 
fly-it-yourself trend finally gets un- 
der way, it must be preceded by a 
gigantic hangar building program 
to way-station the airways of the 
future. 

It’s a program that should mean 
a new source of sales and profits 
for enterprising lumber and build- 
ing material dealers from coast to 
coast. 


























Airports Offer Huge Market 
For Retail Lumber Dealers 


Resources of the timber fabrica- 
tors of the Pacific Northwest will 
be thrown behind a new enterprise 
—conversion of west coast lumber 
into prefabricated airpark or air- 
port parking hangars and into fab- 
ricated trusses for larger service 
buildings, according to the West 
Coast Lumbermen’s association. 

This plan for the air-age 
launches the lumber industry in a 
new partnership with the 23,000 re- 
tail lumber dealers of the country, 
who will promote and service air- 
port and airpark projects locally. 
The association points out that rec- 
reational and service buildings for 
such projects will afford retail lum- 
bermen additional business. 

In addition to the small fabri- 
cated, packaged, all-wood hangars, 
the West Coast Lumbermen’s asso- 
ciation announces that stock models 
of the larger conventional hangars 
will be available for service and re- 
pair buildings. These hangar styles 
will conform to the planning stand- 
ards of the Civil Aeronautics ad- 
ministration. The estimated fu- 
ture construction of airports fore- 
casts new business prospects for 
the lumber industry and retail lum- 
ber dealers. 
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Home Building Stymied 











Huge private construction industry awaits materials and 
manpower while Washington’s professional economic 
planners work for more controls instead of more homes. 








LTHOUGH IT IS more than two 

months since V-J Day, the 
home building industry shows little 
indication of getting under way 
with the program to satisfy the 
tremendous need for new homes. 
In fact, the outlook for the indus- 
try is gloomier now than it was 
at the end of the war. 

While strikes, price inequalities 
and manpower shortages become 
increasingly acute as factors re- 
tarding home building, the eco- 
nomic planners in Washington are 
proceeding with elaborate plans to 
further regulate the construction 
and pricing of new homes that 
cannot and will not be built until 
the materials and manpower are 
available. 

Authorities in the lumber indus- 
try consistently agree that it will 
be six to eight months before any 
appreciable amount of lumber will 
be available for new home con- 
struction. The six to eight month 
prediction is predicated on the as- 
sumption that the west coast lum- 
ber strike will be settled and pro- 
duction will be resumed around the 
first of the year. It is also being 
assumed that some answer will be 
found to the southern pine lumber 
pricing problem within two or 
three months. 

At this writing 61,000 workers 
in west coast sawmills, woodwork- 
ing plants and logging camps are 
still out on strike with very little 
being done to bring the strikers 
and management together. About 
80 per cent of the lumber produc- 
tion in that region is not operating. 
In the south it is variously esti- 
mated that from 30 to 35 percent 
of the sawmills are down because 
they cannot operate at a_ profit 
under the present OPA ceilings. 
Indications are that more of them 
will cease operation if the present 
Situation continues. 

The lack of lumber is not the 
only factor holding up home con- 
struction. Soil pipe is a very criti- 
cal item at present along with 
brick, gypsum lath,.clay sewer pipe 
and structural tile. Some plumb- 
ing essentials are in short supply, 


notably bath tubs. Manufacturers 
estimate there will be a national 
output of 80,000 cast iron bath 
tubs per quarter in 1946, not 
enough to take care of even the 
estimated new home construction 
volume, providing the industry gets 
under way. 

Although industry leaders are 
greatly concerned over the lack of 
building materials and labor re- 
tarding new construction, they are 
more concerned at this time over 
attempts by professional economic 
planners in Washington to push 
through a program of controls 
that will so hamstring the industry 
that, regardless of the supply situ- 
ation, there will be a definite de- 
terrent to private building. Pub- 
lic planners are interested in per- 
petuating the present lamentable 
situation in the construction in- 
dustry because it is the source of 
their ammunition in arguments for 
their program. 

Hugh Potter Out of Washington 

Readers will recall that it was 
largely through the efforts of Hugh 
Potter, construction coordinator in 
the office of Reconversion Director 
Snyder, that L-41 was revoked ef- 
fective October 15. Mr. Potter, 
successful business man of Hous- 
ton, Texas, and friend of private 
enterprise, has left Washington 
and latest reports indicate he will 
not return. This development is 
leading many to believe that the 
professional bureaucrats have con- 
vinced Mr. Snyder that revocation 
of L-41 was a mistake and further, 
that we may possibly see a return 
of regulations on building similar 
to L-41, along with some additional 
controls on pricing. 

While the entire building situ- 
ation, the lack of materials and 
manpower need immediate atten- 
tion by all concerned in Washing- 
ton, the problems of the industry 
along those lines are being almost 
totally ignored, perpetuating the 
sad situation we now face. In- 
stead, the professional planners 
are firing everything but the 
kitchen sink at congress and the 
public to get a program adopted 
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that will mean much more to those 
interested in economic contro] than 
solving a relatively short term 
problem like getting _ building 
under way after a war. 


- Bowles Makes Statement 

In another of his statements to 
the public and to congress dated 
October 25, Chester Bowles, direc- 
tor of the Office of Price Adminis- 
tration, says: 

“Substantial inflation in any 
major part of our economy will 
quickly spread to other parts with 
disastrous results. For this reason, 
we have been particularly alarmed 
at the dangerous situation which 
has developed in the field of hous- 
ing and building materials. So far 
during the period of World War 
II building materials have been 
held to a 30 percent increase with 
only six percent of that increase 
coming since the hold-the-line or- 
der of May, 1943. 

“Today it is estimated that at 
least three million American fam- 
ilies are expecting to build new 
homes during the next two to three 
years. Hundreds of thousands of 
them have actually completed their 
plans and are now ready to move 
ahead. The supply of lumber, mill- 
work, soil pipe, brick, building 
hardware and other items, how- 
ever, remains extremely tight. In- 
ventories are at an all-time low, 
and it is generally agreed that it 
will be a great many months be- 
fore the supply can Le brought into 
even reasonable line with demand. 


Laments Revocation of L-41 

“On October 15 the regulation 
channeling the scarce building ma- 
terials was withdrawn at the rec- 
ommendation of the War Produc- 
tion Board. I am fearful that un- 
less some prompt and vigorous ac- 
tion along other lines is taken, we 
will soon be facing a wild scram- 
ble for scarce building materials 
accompanied by rapidly increasing 
prices for both new homes and old. 

“If this situation develops it will 
soon make our building material 
price controls ineffective. It will 
widely increase building specula- 
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tion. It will discourage many home 
owners—in cities and on farms— 
from going ahead with their build- 
ing plans. It will place a particu- 
larly heavy burden on the 1,500,000 
members of the armed services who 
have been married during the war 
period and who are looking for- 
ward to a home of their own. 

“At present the OPA has price 
control on all building materials. 
These prices are now being adapted 
into simple understandable ‘dollar 
and cents’ form on an area basis 
throughout the United States. We 
also have control over the margin 
that the contractor can charge for 
his services. 

“However, under the present act 
there is no power to control the 
price that can be charged by a de- 
veloper for the completed home. 
Nor is there any power to control 
the price of old homes. As a re- 
sult the average increase in real 
estate prices throughout the coun- 
try is already more than 50 per 
cent. In many areas the increase 
has been more than 100 per cent. 

“This same inflationary loophole 
inevitably results in a diversion of 
building materials into the hands 
of speculative builders who are 
banking on quick, exorbitant 
profits. If speculators are permit- 
ted to gobble up the small supplies 
_ which are available individual fam- 
ilies who want to build a home, or 
remodel or enlarge their present 
one, will find there are no materials 


left for them,” concludes Mr. 
Bowles. 


Prices Are Controlled 
Lumber dealers everywhere know 
that prices on existing real estate 
are inflationary. They also know 
that the building of a few new 
homes in each community would 


€ 





soon puncture that inflationary 
bubble and halt any further in- 
creases. With the building of more 
new homes the price situation 
would gradually adjust itself. 
There are many who feel that 
speculators and jerry builders will 
have a honeymoon if permitted to 
proceed unhampered. At the end 
of the last war there were no price 
controls on building materials and 
prices went up 238 per cent, three- 
fifths of the increase coming after 
Armistice Day. Mr. Bowles and 
the OPA have control on building 
material prices and the contractor’s 
profit now. Further, banks, build- 
ing and loan associations, as well 
as the Federal Housing Adminis- 
tration, can and will no doubt do a 
good job of policing on jerry 
builders and exorbitant speculator 
profits. 

There is no disagreement among 
lumber dealers as to the need for 
continuation of present price con- 
trols, but they do object strenu- 
ously to a program sponsored by 
OPA or anyone else that will regi- 
ment the industry and force all to 
operate for an indefinite period 
under rigid government controls. 
S. L. Forrest, president of the Na- 
tional Retail Lumber Dealers as- 
sociation, in a statement at the 
Gulf Coast Construction confer- 
ence early in October, said: “Never 
before has the lumber dealer been 
as consumer conscious as he is to- 
day. We recognize the enormous 
backlog of demand. We realize 
that this puts a tremendous pres- 
sure on a market in short supply. 
In view of our recognition of this 
situation, the national retailers 
have refused to join some groups 
in asking that price ceilings be 
removed at this time on lumber 





The chart on the opposite page illustrates all the present controls by 
OPA as protection against excessive costs on building materials and con- 
struction services. The building industry maintains that with these con- 
trols enforced, along with the policing that can be done by banks, 
building and loan associations and legitimate builders, there is no need 
to adopt an elaborate and probably unworkable program of ceilings on 
complete homes. The very fact that mass home construction must have 
a market in the $6,000 to $8,000 bracket means that any costs for new 
home construction in excess of those figures will automatically eliminate 
that market. If our economy will permit home construction at a profit 
in those brackets, new home builders will not be prone to put themselves 
out of that market by insisting on an exorbitant profit which would not 
permit them to cater to the $6,000-bracket home buyer. Main contention 
of private business now is that no new controls are needed, but that effort 
on the part of government workers as well as by Congress should be to 
remove obstacles now in the way of a plentiful supply of lumber, mate- 
rials and manpower to get building under way. 
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and building materials that go into 
the construction field, most all of 
which we sell. Our position is that 
we owe it to our customers and to 
our nation to do everything pos- 
sible to help avoid wild inflation.” 
The violent disagreement  be- 
tween private industry and Mr. 
Bowles revolves around his pro- 
gram to place ceiling prices on 
completed homes. If there is any 
appreciable disagreement in private 
industry over opposition to that 
program, it has yet to become 
known. Douglas Whitlock, repre- 
senting the United States Cham- 
ber of Commerce and the Pro- 
ducers Council, speaking before a 
subcommittee of the Senate Small 
Business committee _ recently 
termed OPA’s proposal to set a 
price ceiling on every new house 
as unworkable, dangerous and un- 
necessary. He stated that the im- 
portance of getting a large build- 
ing program under way promptly 
is universally recognized, as is the 
fact that runaway prices would 
make the attainment of this goal 
impossible. But to attempt to set 
price ceilings on individual homes 
would, he predicted, be fatally 
hampering to construction activity, 
particularly among the _ smaller 
builders who play so important a 
part in residential construction. 


Who Will Make Appraisals? 
Continuing, Mr. Whitlock said: 
“If anyone seriously contends that 
such a plan is workable let him ex- 
plain where he would find within 
the federal government an organ- 
ization large enough and sufficiently 
experienced to undertake such a 
tremendous job. After two or three 
short years, we can and must be 
building new dwelling units at the 
rate of more than one million a 
year, if this country’s housing 
needs are to be met and if we are 
to furnish maximum employment 
for our returning veterans and 

other construction workers. 
“Where would the OPA, or any 
other government agency, find 
enough competent individuals to 
control individual ceiling prices for 
even a half million homes? Think 
of the careful, painstaking study 
that would have to be devoted to 
each individual set of plans before 
a fair and equitable price could be 
set. Think of the time that would 
be required to ascertain the rela- 
tive efficiency of each builder’s own 
particular organization. Think 
what would happen, once a ceiling 
price had been established, if it 
were found necessary to grant 
higher prices for one or two or 

(Continued on Page 61) 
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N BRINGING to completion post- 

war expansion plans charted 
some time ago, J. B. Snyder & Son, 
Eureka, Ill., has demonstrated a 
progressive spirit always char- 
acteristic of this firm toward mod- 
ern trends in merchandising. The 
company’s plans were based upon 
one fundamental idea—the need 
for better designed, more modern 
show rooms with the plans sched- 
uled to be put in operation without 
delay. 

At the time of the plan’s incep- 
tion, WPB approval for the new 
building was needed since the war 
with Japan was still in progress. 
Because of this foresightedness the 
new building was well along toward 
completion by V-J Day. The com- 
pany expects it to be ready for oc- 
cupancy by the end of this year. 

Most of the expansion plans or- 
iginated with the owners, although 
some assistance was given by the 
merchandising department of the 
Shapleigh Hardware company, St. 
Louis, and by an architect who was 
consulted. The net result has been a 
very modern layout in show rooms 
of pleasing appearance with a de- 
gree of eye-appeal not usually as- 
sociated with lumber yards. 

In working out the architectural 
features of the building, the own- 
ers altered the original design with 
the addition of large sheets of plate 
glass to flank the main entrance. 
With the building’s location just 
around the corner from the central 
retail stores area, the new display 
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“gq Makes Easier Sales 


It isn‘t enough just to “remodel”; this firm wanted a store to 
display materials with an eye to added customer traffic. 


arrangement affords an _ excellent 
chance for proper show of the 
varied lines of merchandise the 
firm will carry. As a result, full 
advantage can be taken of sidewalk 
traffic. It is interesting to note 
that the yard is not located on a 
railroad siding. In this particular 
case the owners believe that the 
handiness of the sales location 
more than offsets any additional 
cost of handling material which 
might be incurred. 

The new building is across the 
street from the lumber yard where 





Ralph Snyder and Madeline Snyder, co-owners 
of the firm, in front of the partially-completed 
structure. 


the temporary office is now housed. 
Comprised of three units, the new 
structure is 117 feet x 59 feet. The 
retail store is the central unit, tak- 
ing up about one-third of the total 
area. Because of this central posi- 
tion, traffic can pass to the right 
between merchandising tables of 
the self-service variety. Displayed 
in this unit is a complete line of 
Kelvinator electrical appliances 
while paints and paint specialties 
are near the office counter. , 


VISITORS SEE ENTIRE LINE 


In this rear area are the book 
keeping department, rest rooms, a 
private office and a consultation or 
drafting room. Visitors to the of- 
fice section must pass a door dis- 
play and in returning on the left 
will view a complete display of 
hardware and tools. An important 
result of the studied arrangement 
of this selling program is that all 
visitors are exposed to a display of 
the entire line of merchandise. 

The building unit at the left will 
contain a woodworking shop where 
a substantial number of small mill- 
work items can be made on rainy 
days, or for quick service. Next to 
this is the plumbing department. 
At the rear of this section is a 
raised platform for cement, an un- 
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Front of the modern building 
materials store described in this 
article is pictured to the left in 
an architect’s drawing. Large 
plate glass show windows are 
being used in place of the win- 
dows shown in the drawing. At 
the bottom of the page is a dia- 
gram showing interior layout of 
the store. 





for New Lines in Building Trade 


usual feature planned so that ce- 
ment can be loaded at truck height 
to avoid lifting. Under this plat- 
form is open space for storing lad- 
ders and other equipment. On 
the right of the office is a unit that 
will house millwork, roofing and 
other items that require dry stor- 
age. 

This wide-awake firm was found- 
ed in Roanoke, IIl., by Jacob Sny- 
der in 1921. At his death last year, 














PLUMBING CARPENTER 
SHOP SHOP. 
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his son Ralph became co-owner 
with his sister Madeline, who 
joined the firm after her father 
passed on. Since 1937 the company 
has been package selling, maintain- 
ing a complete crew of workmen. 
They handle all types of construc- 
tion including plumbing, heating, 
electrical and carpentry work. 

It was Ralph Snyder’s idea to 
branch out to Eureka, county seat 
of Woodword, which previously 
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_ Illinois. 


had been serviced by only one lum- 
ber yard. This county is one of 
the richest agricultural areas in 
In addition to handling 
the county business—which in it- 
self attracts considerable traffic— 
Eureka boasts a large canning fac- 
tory, has a small but substantial 
college, and is home for scores of 
persons who drive to their jobs at 
the Caterpillar Tractor plant in 
nearby Peoria. 








3| 








House Plan 
No. 742 
26,170 Cubic Feet 




















GARAGE STORAGE 





15-0 X 20-0 BREEZEWAY 
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Complete working blueprints | 

and specifications of any | 
house design published in 
this magazine are now avail- | 
able at $5.00 per set. Two sets 
of plans for the same house 
are $8.00, three sets $10.00, | 
four sets $12.00 when ordered 
at the same time. All the 
blueprints are in a conveni- 
ent 12” x 18” size and meet 
all FHA requirements. Please 
order plans by number, en- 
closing payment, and address 
to AMERICAN LUMBERMAN, 139 
North Clark St., Chicago 2, 
Til. 
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House Plan 
No. 744 
25,670 Cubic Feet 


LIVING ROOM 
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BED ROOM 


-O0 X 12-90 




















AMERICAN LUMBERMAN, October 27, 1945 





firn 


bui. 
pre 
His 
in : 
sto! 
anc 
hon 


lar; 
an 

the 
don 
nis) 


“are 


wot 


inc 
qua 
anc 


ava 
to 

con 
par 
dey 





Oc 






A Dealer’s Office 


Can Be Attractive 
STRIKING EXAMPLE of what 


This one in Baltimore shows what can be done to trans- 

can be done to a lumber dealer’s 
office to give it just the right form the average back-room office from a dull ap- 
amount of eye-appeal for consult- pearance fo one of business-building interior design. 
ing customers is well illustrated in 
the decorative treatment carried 
out in the offices of the Capitol 
Lumber company, Baltimore, Md. 
S. C. Bishow, president of the 
firm, has long believed that the 
appearance of a dealer’s office is 
the surest and best index to the 
building material customer’s im- 
pression of the company’s abilities. 























































_— His company’s offices are located 
ints in a colonial style one-and-one-half 
any story brick building whose appear- 
in ance is more like an attractive 
ail- home than a lumber office. 
sets The president’s office stresses a 
Use large open fire place set off with 
.00, an artistic mantel. All pictures in 
red the room are framed in various 
the domestic and imported woods. Fur- 
eni- | nishings, including the wide desk, 
sect | ‘are made of native Maryland 
pase | woods. 
on. | _ The outer offices and show rooms 
hiaieas | include in their half dozen units 
139 | quarters for clerks and secretaries 
> 2. | and ample space for filing cabinets. 
-_ As soon as materials again become 
| available, Mr. Bishow is planning 
—__— to add another show room with a 
complete hardware and paint de- 
partment as well as additional space The office of S. C. Bishow, president of a fast-growing Baltimore lumber company, makes 
devoted to an up-to-date woodwork- striking use of an open fire place and paneled walls of domestic and imported veneers. 
(Continued on Page 61) 
+ 
4 
e 
Q 
Nl 
ve) 
— ; General view of the new office building and shed of the Capitol Lumber Company. The front lawn and picket fence lends 


a pleasant note in the yard layout. 
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We know only too well what you’ve been up 
against ... little or no lumber in your yard 
... little or less available... customers clam- 
oring for stock ... your own urge to take 
care of your trade. 


Of this you can be certain... 

We’re right in the same boat with you, par- 
ticularly as to low inventory; we’re as down- 
right eager to supply you with lumber as 
you are to be supplied; we’re in peacetime 
production now; we’re going to supply you 
as rapidly as conditions permit! 


But... 
We’re severely short of manpower 
—in the woods and at the mills. 


CROSSETT PLANT 


CUES" 


Machines and equipment need repairs. These 
conditions will improve gradually as de- 
mobilization progresses, but several months 
must pass before capacity production can be 
attained. 


So, today... 
Lumber we do produce will be prorated so 
that each customer will get his share . . . and 
that share, beginning with the first carload, 
will measure up to FORDY CE and CROSSETT 
quality standards you’ve always known. 

Our recent pledge in this space stated 
that, come V-J Day, you Mr. Dealer come 
first! You do... and will ...in direct ratio 
to our progress towards achieving 
normal production. 


Distributors for: Fordyce Lumber Co., Fordyce, Ark. and Crossett Lumber Co., Crossett, Ark. 
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NeWs~ThHeNnws 


READ IT SOONER IN AMERICAN LUMBERMAN 


Snyder Says No Ceiling on 
Homes in Immediate Future 


The government has assured the 
construction industry that price 
ceilings will not be sought now for 
the sale of new or old houses. 

Reconversion Director John W. 
Snyder said at a meeting of the 
construction industry council that 
“it is not our present intention” to 
seek legislation providing price 
control on dwellings. 

This clarification of government 
policy came as industry speakers 
urged restraint by builders in pric- 
ing new homes to head off the real 
estate inflation which many gov- 
ernment officials believe is in store. 

“Once prices get out of hand, 
one of two things will happen,” 
said Douglas Whitlock, board chair- 
man of the Producers’ council. 

First the government will 
promptly impost new restrictions 
so severe that the volume of private 
building will shrink back almost to 
war time levels. Second, if the 
government takes no action, mat- 


ters will ride along until the public 


refuses to pay prevailing prices, 
with the result building will come 
to a stop. 

“There are no alternatives, and 
we cannot afford either one.” 

Director Snyder warned the gov- 
ernment may reconsider its de- 
cision later if the voluntary anti-in- 
flation program “does not seem to 
be meeting with success.” 


Commerce Department, NHA 
Work Together in Future 


An agreement designed to avoid 
duplication of effort and calling 
for a continuous exchange of data 
and information has been reached 
between the Department of Com- 
merce and the National Housing 
agency, it has been announced. The 
accord covers working relations be- 
tween the recently established 
construction division in the depart- 
ment’s Bureau of Foreign and 
Domestic Commerce and the NHA. 
The agreement includes plan for 
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an interchange of information, re- 
search data and advice on formu- 
lating programs. A working liaison 
between the two will prevent dupli- 
cation of effort and facilitate the 
combination of resources. 





Unavoidable conditions resulting 
from a recent printers’ strike have 
delayed this issue three weeks, and 
American Lumberman’s usual, prompt 
coverage of the news has suffered 
accordingly. We regret this lapse in 
service. By exerting every effort we 
will be able to make up lost time on 
the next two issues and return to a 
normal schedule in December. 





Woodwork Jobbers Service 
Bureau Elects Officers 

T. M. Hatch, V. Whitman-Jackson 
company, Cleveland, Ohio, was named 
president of the Woodwork Jobbers 
Service Bureau at their annual meet- 
ing in Detroit Oct. 23-25. Earl G. 
Thuresson, manager, Pacific Mutual 
Door company, Chicago, was elected 
vice president and John L. Nelson 
general manager, White Pine Sash 
company, Chicago, was named 
treasurer. 

The Woodwork Jobbers Service Bu- 
reau consists of the principal stock 
woodwork jobbers in the eastern half 
of the United States, with administra- 
tive office in Chicago. Adolph Pfund, 
Chicago, is executive secretary. 

The 1945 annual meeting was at- 
tended by representatives of firms in 
17 states and the District of Columbia. 
Cincinnati, Ohio, was chosen as the 
site for the 1946 annual meeting. 


Paint Association President 
Predicts Billion-Dollar Sales 
President Ernest T. Trigg, Na- 
tional Paint, Varnish and Lacquer 
association, has emphasized that 
in the years immediately ahead, the 
volume of paint, varnish and lac- 
quer sales will reach a billion dol- 
lars annually, and may even ex- 
ceed that figure by 1948. He forti- 
fied his prediction with an analysis 
of the ratio of paint sales to na- 
tional income over a long period 
of years projected for the post- 
war period. 
“Fortunately,” Mr. Trigg stated, 
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“our industry has no reconversion 
problem and we are all set to go. 
Fortunately, too, in the main people 
have money in war time savings, 
war bonds, etc., with which to pay 
have money in war-time savings, 
for repainting and redecorating 
their properties. We, therefore, 
have an immediate prospect of a 
huge volume of business to catch 
up the slack, which should be fol- 
lowed in a relatively few months 
by a new home building program 
which will continue for several 
years. It is estimated by compe- 
tent authorities that an average of 
a million new homes per year will 
be required for the next ten years. 
This means a lot of paint.” 


“Use Wood Wisely," New 
England Lumbermen Told 

New England lumbermen face a 
bright future if they use the prod- 
uct wisely, was the keynote of an 
address by Norman Mason, vice 
president, National Lumber Retail- 
ers’ association, at the quarterly 
meeting held in Manchester, N. H., 
Oct. 23. 

“They can expect little new con- 
struction for the present at least, 
because of existing conditions,” he 
said. “Because of the cost of build- 
ing, the emphasis will be on re- 
pairs.” 

Mr. Mason said the present de- 
mand for lumber cannot be met 
and chances for early used lumber 
is not bright. Most of this supply 
is in hands of the government but 
cannot be released until the de- 
mand for barracks and other build- 
ings at military camps is ended 
with the release of the bulk of per- 
sons now in service. 


New Surplus Regulation 
Designed to Speed Sales 

A new surplus property disposal 
regulation designed to speed and 
simplify sales was announced by 
the Surplus Property Board. The 
effect of the regulation is to set 
up reserves of surplus to take care 
of preferential buyers — federal 
agencies, states, municipalities, vet- 
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Smooth Sanding —Each strip Infra-red Drying applies heat uni- 
/ V7) We tinioh sanded to perfect smoothness formly . . . welds finish into a 
: on multiple drum, precision tough, even film. No “unfa- 


y ) Prime Condition — Finishing & Extra Buffing with high-speed 


And Mr. & Mrs. Home Builder of to- starts immediately after sand- brushes burnishes finish into 














morrow will know about the advan- ing, So no “raised grain.’ wood .. . provides a harder, 

tages of Bruce Finished Floors. Color Moisture content of flooring smoother surface for waxing. 

ages eg in American Home, is right. 

e Saturday Evening Post, Better " ‘ ‘ H i 

Homes & Gardens, House Beautifal, K 4 Perfect Filling —Highest quality Supastor Wontng—Spocinl woer- 

House & Garden, and Small Homes silex filler is rubbed into wood resistant wax Is app lied evenly, 

Guide will present the beauty, wear as flooring moves down the then polished over and over 

and ease of cleaning features of this finishing line with brushes and buffers. 

modern flooring. Watch for these smart, 8 . 

attractive ads! 4 Thorough Sealing— Bruce Finish Proper Seasoning — Finishing 
E. L. BRUCE Co. penetrates into wood pores... done weeks before flooring is 

MEMPHIS, TENN. seals them against dirt and used—so no hazard of finish 
World's Largest Maker of Hardwood Floors wear. Beautifies wood grain. being walked on too soon. 













BRUCE FINISHED FLOORS 
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Western Wholesalers 
are Watching 
Conditions Closely 


Western Woods continue scarce. 
The operating level of the mills is 
far below normal. Lack of man- 
power is the major problem and 
no immediate change for the bet- 
ter appears in sight. 


Customers over the country can 
depend on it that Western Whole- 
salers on this page are keeping in 
close touch with the situation — 
and as soon as they can get in- 
creased supplies for shipment, 
they'll be right on the job ready 
to render improved service. 





PACIFIC LUMBER & SHIPPING CO. 
White Bidg., Seattle 1, Wash. 


Piling, Round Timbers and Lumber. 





Morrill & Sturgeon 
Lumber Co. 


Yeon Bldg., Portland, Ore. 


WALES LUMBER COMPANY 


Old National Bank Building 
SPOKANE - - - WASHINGTON 





he parte ad Qaodtlty 











564 Market St., San Francisco 4, Cal. 





MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 

(Sawmill: 


CARL SODERBERG Pine Products 
orp., - 

LUMBER COMPANY ‘Siii2” 6.25 

Manufacturers and Wholesalers oo 
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erans and small businesses—and let 
the rest be sold promptly. 

The quantities to be reserved will 
be determined by disposal agencies, 
based on experience and demon- 
strated demand. Reserves are to 
be review and adjusted periodically 
to prevent excessive stockpiling. 
Should they run low, because of un- 
anticipated volume of demand, or- 
ders for priority buyers may be 
filled out of unreserved stocks, ex- 
cept those already offered for pub- 
lic sale. 

Government agencies, state and 
local governments besides having 
the privilege of acquiring surpluses 
on their priorities, may buy in com- 
petition with other purchasers at 
public sales anywhere in the coun- 
try, but in these cases are not en- 
titled to special priorities, purchase 
terms, or other conditions. 


Reconversion Bureau Lists 
Latest CPA Appointments 


Further appointments of War 
Production Board officials to serve 
with the Civilian Production Ad- 
ministration after Nov. 3, were an- 
nounced by Fred Glover, director 
of the newly established Bureau of 
Reconversion Operations. 

New members of CPA include 
George V. Johnson, director, forest 
products division and Charles P. 
Redick, direction, construction di- 
vision. 


Scheduled Convention Dates 


Nov. 6, 7, 8—National Retail Lum- 
ber Dealers association, Colorado 
Springs, Broadmoor hotel. 

Nov. 16, 17—Florida Lumber & 
Millwork association, Miami 
Beach, Roney-Plaza hotel. 

Jan. 9, 10—Carolina Lumber & 
Building Supply association, Co- 
lumbia, S. C., Jefferson hotel. 

Jan. 15, 16, 17—Middle Atlantic 
Lumbermen’s association, Atlan- 
tic City, Claridge hotel. 

Jan. 17, 18—Northwestern Lumber- 
men’s association, Minneapolis. 
Jan. 15, 16, 17—Kentucky Retail 
Lumber Dealers association, 

Louisville, Ky., Brown hotel. 

Jan. 21, 22, 23—Northeastern Re- 
tail Lumbermen’s association, 
New York, Pennsylvania hotel. 

Jan. 23, 24, 25—Southwestern 


Lumbermen’s association, Kansas 
City, Mo., Municipal auditorium. 

Jan. 29, 30, 31—Ohio Association of 
Retail Lumber Dealers, Colum- 
bus, Deshler-Wallick hotel. 


Feb. 3, 4, 5—West Virginia Lumber 


Dealers association, Charleston, 
Daniel Boone hotel. 


Feb. 4, 5—Mountain States Lumber 
Dealers association, Denver, 
Colo., Shirley-Savoy hotel. 


Feb. 5, 6, 7—Michigan Retail Lum- 
ber Dealers association, Grand 
Rapids, Pantlind hotel. 


Feb. 6, 7—Lumber Dealers Asso- 
ciation of Western Pennsylvania, 
Pittsburgh, William Penn hotel. 


Feb. 7, 8—Iowa Lumber & Building 
Materials association, Des 
Moines, Fort Des Moines hotel. 

Feb. 12, 13, 14—Illinois Lumber & 
Material Dealers association, 
Chicago, Sherman hotel. 

Feb. 19, 20, 21—Wisconsin Retail 
Lumbermen’s_ association, Mil- 
waukee, auditorium. 

Feb. 21, 22—Virginia Building Ma- 
terial association, Roanoke, Ro- 
anoke hotel. 

Feb. 21, 22—Mississippi Retail 
Lumber Dealers association, 
Jackson, Heidelberg hotel. 

March 5, 6, 7—Indiana Lumber & 
Builders Supply association, In- 
dianapolis, Murat temple. 

March 6, 7—South Dakota Retail 
Lumbermen’s association, Sioux 
Falls. 

March 7, 8, 9—TIntermountain 
Lumber Dealers association, Salt 
Lake City, Utah hotel. 

March 12, 13—North Dakota Re- 
tail Lumbermen’s association, 
Fargo, City auditorium. 

March 20, 21—Louisiana Building 
Material Dealers association, 
New Orleans, Roosevelt hotel. 

March 20, 21—New Jersey Lum- 
bermens_ association, Newark, 
Atlantic City hotel. 

April 8, 9, 10—Lumbermens Asso- 


ciation of Texas, Galveston, 
Pleasure Pier. 
Jan. 28, 29—Nebraska Lumber 


Merchants association, 
Municipal Auditorium. 


Omaha, 


La Guardia Urges Release of 
Surplus Goods in N. Y. Area 


As a step toward removing what 
he termed “the greatest bottleneck” 
in construction of new dwellings 
for the relief of this city’s critical 
housing shortage, Mayor F. H. La- 
Guardia announced Oct. 21 he 
would seek release of War Depart- 
ment-owned lumber and _ other 
building materials stored in New 
York area warehouses. 

“It has been reported to me,” 
the mayor said in one of his weekly 
radio broadcasts, “that the U. S. 
Army Corps of Engineers and 
Army Transportation Corps own 
and control more than 40,000,000 
feet of grade No. 1 lumber right 
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DISTINCTIVE HARDWARE 


OT content to sit tight, we started several months ago to 
ripen up a crop of postwar customers for dealers in Russwin 


Hardware. Here is the first batch of hundreds of responses 
from new home planners who wanted a copy of our Residential 


Hardware book! 


They make an appetizing picture for builders’ hardware 
dealers — progressive merchants who want to stock fine hard- 
ware for people who are already sold on fine hardware! 

This ever-growing, interest-arousing campaign is extra- 
effective because it contacts a nation of new home builders 
while they are making plans! Isn’t this the kind of live cooper- 
ation you want to assure a profitable part in the impending 
building boom? Take steps now to sell the big, broad Russwin 
line — rather than have to sell against it. Russell & Erwin 


Manufacturing Co., New Britain, Conn. 


RUsswi Dealers llaays Have The Ege 
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SILVER LAKE SASH CORD 


DEPENDABLE QUALITY e PACKED IN CARTONS 


SILVER LAKE 


SOWIO BRAIDED ~ 


‘ SASH CORD 
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LOWER PRICED GRADES: EDDYSTONE-PELHAM-NUCORD - BENGAL 


SILVER LAKE CO. 


MILLS-CHATTAHOOCHEE, GA. SALES--99 CHAUNCY ST., BOSTON 















































CORRICAN'S 


rer ome 


“WHAT'S IN A NAME?” 


Romeo and Juliet 





There is something in a name, Mr. Shakespeare. While a 
nameless board may serve a purpose, yet every stick of 
lumber with the KIRBY brand upon it has a definite qual- 
ity to it. It is that same quality of lumber which the retail 
dealer for more than forty years has bought with confi- 
dence and sold with pride. 


| LUMBER 
CORPORATION 


Yellow Pine Southern Hardwoods 
"A Wood for Every Purpose’ 
KIRBY BUILDING HOUSTON, TEXAS 

















here in this area, and that at least 
5,000,000 feet of this lumber is 
stored in one plant in Brooklyn.” 


Mayor LaGuardia said he also 
had received a report that the Engi- 
neers Corps “has thousands of 
bathtubs” stored in warehouses in 
Saratoga Springs, N. Y.” 

“T am going to urge the military 
authorities to give this matter at- 
tention, to deploy this material sur- 
plus, if it has not done so already,” 
he said. 


Dealers Can Create Public 
Interest in Homebuilding 


“Public housing willbe limited 
by the amount of private construc- 
tion,” E. J. Curtis, president, Pon- 
derosa Pine Woodwork, Chicago, 
stated during a recent interview. 


“So, to a large extent, the lati- 
tude of public housing will be de- 
termined by the public itself. The 
building industry must assume the 
responsibility of keeping the pub- 
lic’s present interest in private 
home building alive. 


“The lumber dealer, because of 
the confidence his community has 
in him, can aid materially in main- 
taining public interest in private 
home building and planning by pro- 
viding practical suggestions for the 
modest as well as the low cost 
home,” he continued. “Many dealers 
are already effectively contributing 
to this effort by distributing home 
idea booklets to their customers 
either from display racks in their 
showrooms or through the mail.” 


Loan League Wants Revision 
of N. J. Building, Loan Law 


Revision of New Jersey’s build- 
ing and loan law is needed to facili- 
tate the investment of funds in 
home construction and purchase, it 
was stated in Trenton Oct. 21 by 
Emil A. Gallman, executive vice 
president, New Jersey Savings and 
Loan league. 


Although New Jersey’s 529 sav- 
ings and loan and building and loan 
associations are ready to invest at 
once $100,000,000 in home pur- 
chase and construction, Mr. Gall- 
man said, they believe that “only 
a general revision” of the building 
and loan statutes can give the 
people of the state the full benefit 
of the local loan associations’ grow- 
ing facilities. 

The savings and loan associa- 
tions want a comprehensive re- 
vision of the present law because 
the Building and Loan Act of 1903, 
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while revised from time to time, 
“is still inadequate to meet pres- 
ent-day and future conditions,” 
he asserted. 


Forest Industries Council 
Increases Education Plans 


Plans for intensifying the education 
of forest land owners in the advan- 
tages of good forest practices and for 
rendering greater support to state 
foresters have been adopted by the 
Forest Industries council. 

Some 4,000,000 farmers and indi- 
viduals hold more than 60 percent of 
the forest lands in private ownership. 
To the end that these owners may be 
better informed of the value of good 
forest practices for the continuous 
production of forest products, it was 
recommended the U. S. Department 
of Agriculture Extension Services of 
the several land grant colleges in- 
tensify their educational efforts with 
the forest owners and state foresters 
be supported in their work of helping 
the owners to manage their lands, 
mark trees for harvest and market 
forest products. 


FHA Building Applications 
Average One Thousand a Week 


Despite necessary wartime restric- 


- tions on building, applications to con- 


struct new homes through FHA’s 
insured financing program, exclusive 
of war housing, averaged 1,000 a week 
during the four month period from 
May through August. 


It was the first time since April, 
1942, when FHA operations were 
placed under the Title VI war hous- 
ing program, that applications under 
Title II, the peacetime procedure, had 
averaged 4,000 monthly. 

With the lifting on Oct. 15 of all 
restrictions on home building, this 
volume may be expected to increase 
rapidly provided manpower and ma- 
terials become available, Commission- 
cr Raymond M. Foley said. 


WPB Retains Four General 
Lumber Advisory Committees 


Four general lumber industry 
advisory committees are being re- 
tained during the reconversion 
period and 12 committees have been 
disbanded, the War Production 
Board has announced. 


Committees still functioning on 
an “on call” basis are those for 
hardwood flooring, millwork, soft- 
wood plywood and the Western 
Loggers and Lumber Manufactur- 
ers Industry Advisory committee. 
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Truly here is a shingle that 
blends perfectly with the warmth 
and friendliness of the typical 
American home. The new tex- 
tured surface seems to weld to- 
gether the lines of the roof that 
go far in determining the beauty 
and character of the house. Archi- 
tects find the Ford Colonial 
Thatch Shingle easily adaptable 
toalmostevery type of home 
structure. 

The outstanding weather pro- 
tection provided by Ford’s Colo- 
nial Thatch Shingle is well rec- 
ognized by both builders and 
home owners. The extra heavy 
felt used in this shingle forms a 
basic structure that is built for 
long life. The rustproof metal 
staple in each tab locks the roof 
into one complete protective unit 
that is wind and storm resistant. 
Ford’s improved stapling ma- 
chine speeds application and 
clinches each staple uniformly 
and securely. 

A wide range of colors is 
available either for solid color or 
blended color harmony roofs. The 
deep shadow line of the side and 
head lap combined with the tex- 
tured surface produce a distinc- 
tive ruggedness that is particu- 
larly pleasing. 

Colonial Thatch is one of the 
most popular shingles we have 
ever made and the new textured 
surface promises to still further 
add to this deserved popularity. 
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ROOFING PRODUCTS CO. 
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NOTICE OF HEARING ON THE SIUSLAW 
MASTER UNIT -- Dec. 3 -- Eugene, Ore. 


UNITED STATES DEPARTMENT OF 
THE INTERIOR, WASHINGTON, D. C. 
—Pursuant to the authority vested in 
me by the Act of August 28, 1937 (50 
Stat. 874) and in accordance with 43 
CFR sees. 115.4-115.5 and Circular No. 
1608, it is proposed to establish the 
SIUSLAW MASTER UNIT, described be- 
low, in order to provide a basis for 
plans for the sustained-yield forest 
units and cooperative agreements au- 
thorized thereunder, as well as to fa- 
cilitate administration under said Act. 
Hearings in connection with such sus- 
tained-yield forest units and coopera- 
tive agreements will be held after the 
establishment of the Master Unit. The 
boundaries, area, and location of the 
proposed Master Unit are as follows: 

Beginning in Sec. 17, T. 15 S., R. 8 
W., W.M., Oregon, at the summit of 
Taylor Butte, thence along the lines of 
legal subdivisions, southwesterly, 7% 
miles, around the headwaters of Dead- 
wood Creek; southerly, 9% miles, to 
the Siuslaw River; southeasterly, 8% 
miles, around the headwaters of the 
drainage into the Siuslaw River, to the 
line between Lane and Douglas Coun- 
ties, sections 1, 2, 11 and 12, T. 19 S. 
R. 9 W.; southeasterly, 33% miles, 
around the headwaters of the drainage 
into the Siuslaw, on and adjacent to 
the boundary line between Lane and 
Douglas Counties to the 4 section cor- 
ner between sections 26 and 35, T. 21 
S., R. 4 W.; northeasterly and westerly, 
15 miles, around the headwaters of the 
drainage into the Siuslaw River; north- 
erly, 24 miles, around the headwaters 
of Wolf Creek, Noti Creek and Long 
Creek; westerly and southerly, 12 
miles, around the headwaters of Lake 
Creek; northwesterly, 6 miles, around 
the headwaters of Taylor Creek to 
Taylor Butte, the place of beginning, 
all as shown in more detail on maps 
of the proposed Siuslaw River Master 
Unit on file in the General Land Office, 
Washington, D. C., and in the offices of 
the Oregon and California Revested 
Lands Administration in Portland, Eu- 
gene, Roseburg, Salem, and Coos Bay, 
Oregon, comprising 415,886.29 acres of 
forest lands under the jurisdiction of 
the Department of the Interior and in- 
termingled lands in private ownership 
or under the administration of other 
public agencies, located in Lane and 
Douglas Counties, Oregon, and serving 
the following described marketing area: 

All of the Master Unit itself and in 
addition an area to the east thereof, 
including that portion of the Willam- 
ette Valley bounded on the north by 
the northern boundary of Lane County, 
on the east by the range line between 
Ranges 1 and 2 West; on the south by 
the township line between townships 
21 and 22 South. To the west of the 
Master Unit the marketing area shall 
include all of the main Siuslaw valley 
to and including the north of the Sius- 
law River. 

HEARINGS will be held in connection 
therewith commencing 10:00 A. M., De- 
cember 3, 1945, at Eugene, Oregon, and 
will be conducted by the following rep- 
resentative of the Department of the 
Interior: Joel David Wolfsohn, As- 
sistant Commissioner, General Land Of- 
fice. The hearing will be open to the 
attendance of State and local officers 
and representatives of dependent in- 
dustries, residents, and labor, and all 
other interested persons. hose desir- 
ing to be heard in person at such hear- 
ing must give notice thereof to the 
Chief Forester, O. and C. Revested 
Lands Administration, 901 Guardian 

Z3uilding, Portland 4, Oregon, no later 
than November 30, 1945, and those de- 
siring to submit written statements 
must submit them as soon as possible 
before the initial date of the hearing 
either to the Chief Forester at the said 
address or to the officer in charge of 
the hearing. At the conclusion of the 
hearing, the minutes thereof. together 
with appropriate recommendations, will 
be forwarded to me. TI shall there- 
after take such action as I deem ap- 
propriate and due notice thereof will 
be given to the public. Further in- 
formation as to the proposed Master 
Unit and applicable regulations mav be 
obtained from Otto C. F. Krueger, Dis- 
trict Forester, Oregon and California 
Revested Lands Administration, 901 
Guardian Building, Portland 4, Oregon. 

HAROLD lL. ICKES, 
Secretary of the Interior, 
Washington, D. C. 
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WPB Compiles Average Time Lag For 
Procuring Standard Equipment 


The data presented here have been 
compiled from information furnished 
by WPB Industry Divisions. It is as- 
sembled as a measure of guidance to 
users, as well as government priority 
officials. For the purposes of this re- 
port, lead time is considered to be 
the time lapse between the date of re- 
ceipt of order and the shipping date. 

It should be noted that this table 
shows the average time lag for pro- 
curement of standard equipment. Con- 
ditions in specific localities, special 
quantities or particular specifications 
will obviously vary the lead time given 


here. Furthermore, present day lead 
time varies from week to week, de- 
pending on stock inventories of raw 
materials, components and transpor- 
tation. The division specialists have 
compiled these data as a general view 
of the time lag presently existing in a 
rapidly changing series of conditions. 

Purchasers seeking materials which 
have a long lead time may find these 
data helpful in substituting material 
more available as it is not expected 
priority ratings will be issued where 
the present lead time approximates 
the normal prewar lead time. 





Present 
Lead time 
(in weeks) 


Prewar 
Lead time 
(in weeks) 


Lead time will be 
Normal (estimated) 


1946 

BUILDING MATERIALS 
EE PN is bib e ees sh 4 ove reonses stock 6-8 Jan.-Apr. 
Asphalt roofing and shingles............. stock 9 Apr. 
WE, 569 had bare a4 WES Soo DHGE RS DEO stock stock 
De NED 0.50.06-00.00e%0000d0eunnseads stock 8 Apr. 
Conerete, ready-mixed ..............-000. stock stock 
Ce NEED cc ccecrendcevesnedne rereens 4-8 4-8 
ne stoek 8 Apr. 
Crushed stone ...........00 02 cece eee eee stock stoek 
Gypsum plant, metal edged.............. 9 30 Apr.-Oct. 
CEES ios sired wor ereneeew.naimewernews . stoek stock 
Insulation board, struetural.............. stock 10 Jan.-Apr. 
ON Bane ee ee ee ere, See stoek stock 
SHEET METAL BUILDING PRODUCTS 
PED 9 i605 002eteseers velaseeeones stock 4-8 Mar. 
ee re stock 4-8 Mar. 
ME «son. orpn wince bacedcds Rie ab ase se stoek 8 Mar. 
Clips—for wallboards, roofing............ stock 4 Mar. 
Corners for siding. ................ cece stock 4 Mar. 
Knamelled steel tile..................... stoek 4-8 Mar. 
Louvers, smal] ............cccccccccccce . stock 4 Mar. 
eo) stock 1-8 Mar. 
Metal plastering bases,—lath corner 

beads, base sereeds, ete.............05. stock 4-17 Apr. 
Mortar mixing boxes .............2000 cee stock + Mar. 
Pipe—sheet metal ...............00cc0e stock 1-4 Mar. 
Radiator enclosures ........... 0000 eee eee stock 8 Mar. 
ME (5 « scancnd ébbeenededabesbeeha stock 1-4 Mar. 
PHIRI, 55. sah oiaiero, fo de wan rcv arthopetn andvovo eee . stock 4 Mar. 
Terrazzo bars & strips.............c000. . stock 4 Mar. 
MOE hb Beaas yk o-5.0% 59 He Reemndeses . stock stoek — 
Ventilators, stall <2... ik cess cccvdsecse stock + Mar. 
RN Si anne mired nile kw stock stock — 
en: stock stock 
Window shade rollers. ...............cc0. stock stock = 
Awnings, canopies,—not eanvas.......... 4 8-12 Mar. 
FO Se a One ema ea ee ca 4-8 Mar. 
Breechings—boilers, smoke stacks ....... 4 4-8 Mar. 
Chutes—eoal, garbage, mail.............. + 4-8 Mar. 
Corn eribs, grain bins.................. . 4 8-12 Apr. 
Calverts, shoot motel. ........cccccccccce ] 4-12 Apr. 
Expanded metal—not lath .............. . 4 4-8 Apr. 
Formed sheet steel joists, studs.......... ] 4-8 Apr. 
Flooring—not plates .................. a 4-8 Apr. 
Hoppers—ashes, coal, coke..... ‘ biaacue Oe 4-8 Apr. 
ee 8 Apr. 
Partitions—office, toilet .......... edentaic 8-12 Apr. 
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Prewar Present Lead time will be 
or <—— ta “2 
8 Peer TT rT errr Tree 4 4-8 Apr. 
ers errr ee 4 8-12 Apr. 
reer eT rere rer 4 4-8 Apr. 
lead Roofing & siding, formed coated with 
de- asbestos, asphalt or bitumen............ q 4-8 Apr. 
raw Screen doors, windows—metal framed.... 4 8-12 Apr. 
por- ee ener ee + 4-8 Apr. 
have Wem, BIE gained sedis Cowes cceees 4 4-8 Apr. 
view ff ee ere re rr Te 4 4-8 Apr. 
ina Wire products, prefabbed................ 1 14-2] Apr. 
ions. DOORS & WINDOWS 
hich ee WD Aso oesscerkssneesands stock 6-12 July 
hese Industrial windows, (special engineered)... 3-6 12-20 July 
erial EE CIEE non boo ss etewescoeska stock July 
ected Avobsbosteel GOGGS « . o.oo. ce ccsccvevsess 8-24 July 
here I ca evceceeKinnebenneen 2-3 6-12 July 
lates gs kw anda pee sae eees 1-3 3-6 July 
I I gic cccccerenca cen ceases 2-3 July 
otal METAL BUILDING PRODUCTS 
ie ME sy ctucwey eis teakeudssbeecsees 1-3 10-12 July 
_ Brick stack accessories ..............++6- stock 1-6 Apr. 
Metal insect screen cloth................ stock 6-12 Oct. pr Pog Ame: Demon- 
| CONDUIT & FESTINGS ; the job” with home-owners, build- 
pr. NE candicneWse tein sh cesedsneeeenwenn stock 12 Jan. ers, architects. Ask Your Jobber! 
EE IE vk a0 na rdevcsecdecareures stock 8-12 Feb. 
cn ein ke Goa we es hee Rae 
0 er ree re ee stock 12 Feb. 
BEE Stike nk depeaand eects eaaae wed stock 12 Mar. 
Explosion-proof fittings ...............+. stock 12 Feb. 
BUILDER’S HARDWARE AMERICAN CABINET HARDWARE 
Automatic door operators ..............-. 4 12 Feb. CORPORATION 
ct. kr er stock q Jan. ROCKFORD, ILLINOIS 
Pe Wnt cbiddi sss nornceadeeeenes stock 2 Dee. ’45 
pr. | a ee stock 4 Feb. . 
ear 6 8 Apr. 
Mise. Bhelf havGware ........cccesvccseee stock 4 Dee. 7°45 
PEED S5050-k0seteccunenereaaeeaseers stock + Dee. *45 
Pe Petar sees tenciveceneweesnswes 4 8 Feb. {HERE'S WHAT ) 
Se fe errr 3 16 Apr. FOLKS NEED 
ASBESTOS BUILDIN G MATERIALS seeanitieeiatin tiie 
— PY ee ET Ee ee “ 5-13 Oct. fesnitane Arse 
NOU III 5 dha sisRn ws Gems ayer eneroelwareiome Nem aaee a stock-4 stock-4 —_ plaster. This plastic 
RUNNER Soro. csc cersietn- ordinances stock 8-12 Jan. repair material comes 
MEE -0n0tcus enue taeorebemantans stock 13 Apr. in a ct oe 
DT TT a m OTT NT mix with wa 
a & BEATING EUS SES* : - —_ LILLE | use. Will aot shrink. 
Plumbing fixture fittings & trim......... stoek 17 Mar. SERS Knees PUT or “mabe 
fe ee rrr ree 1 32-42 June . - 
Storage ED dt os onde cuaweean wena tae 1 13 Apr. Your jobber 
I 56 666s ca ccaagesesxer sen ed ] 13 Apr. can give im- 
Domestie cook, heating appliances mediate deliv- 
ME supkiasduederkeawil cau eas 9 9 — ery on ce . 
‘i - Rock-Hard Water Putty. 
Foal : = ate siren isan ecuticen ta ae alot : . — Suctnttenden Sk aaa 4 
; SUGAR GALI WUUE 2 ee ee ete eee eee e e . or four 4-lb. cans to case. DONALD 
er ae stock 8 Dee. ’45 Also available in 25, 50 DURHAM 
EE Cee stock 8 Dee. 745 and 100-lb. drums for COMPANY 
DIE 3 ccc cnstiadangoncuseesenin stock 8 Dee. °45 large industrial users. 
ee WY oc cee cued ab cin wawnceeneel stock 8 Dee. 7°45 4 eS ee 
PD vsciudchenceeanexenaeweneeuee stock 26 June The PLASTIC Repair Material 
WEE, ss 6 cncennewsesaskacivkeween stock 8 Dee. *45 in POWDER Form 
Sept. Construction Volume month were 5 percent above August Loose Leat 
Shows Steady Upward Trend and 58 percent above September of TALLY BOOKS 
last year, according to tabulations ‘oi tiatinialte 
Construction volume in the 37 of individual project contracts re- Waterproof Lines — 
states east of the Rocky mountains ported by F. W. Dodge corporation. Send for Catalog of 
continued to mount in September. The total valuation of September Se Se 
Outlays for construction involved contracts was $278,262,000. Frank R. Buck & Co 
2133 Touhy Ave., Chicago 45, Ill... 








in contracts awarded during the Nonresidential construction fea- 
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tured the month’s activity, with 
substantial gains over the previous 
month and over the corresponding 
month of last year. The September 
record for private nonresidential 
construction continued to sharpen 
the trend from publicly owned pro- 
jects characteristic of the war 
years. 

Residential construction in Sep- 
tember continued at the August 
level with a total of $42,580,000. 
This volume was 74 percent above 
that reported for September 1944. 

The dollar volume of all con- 
struction for the first nine months 
totaled $2,281,960,000, a gain of 52 
percent over the corresponding 
period of last year. 


Announce Ceiling Prices for 
South Central Small Mills 


Establishment of ceiling prices 
for ungraded lumber of any species 
or combination sold by “small 
mills” in the South Central region 
was announced by the Office of 
Price Administration, effective Oct. 
Ze 

South Central small mills are 
those that during no consecutive 
12-month period since October, 
1941, have produced more than 
1,500,000 board feet of hardwood 
lumber, or more than 4,000,000 
board feet of hardwood and soft- 
wood lumber combined. 

For ungraded South Central 
hardwood lumber, the maximum 
prices are $32 per 1,000 board feet 
for lumber one inch thick, 14 
inches or 1% inches thick, $29 for 
lumber two inches. thick and $28 
for lumber greater than two inches. 

For hardwood lumber graded by 
a buyer authorized by OPA to pro- 
duce hardwood lumber va his own 
inspection, ceiling prices are the 
usual mill prices for the species 
and grades, less five percent to com- 








Knudson & Mercer Lumber Co. 
Purveyors to 
Accredited Retail Lumber Dealers 
for 50 years 
LUMBER FROM SOUTH, WEST, NORTH 


Sash & Doors, Wallboards and Most 
Standard Specialties 


28 E. Jackson Bivd., Chicago 4, Ill. 














SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FA 
WARD STOCK e : Pg CLEARS. 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 33 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
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pensate buyers for inspecting and 
grading the lumber. 

Small mills must decide to re- 
port to OPA whether they will sell 
hardwood ungraded or on grade 
according to inspection and report 
of authorized buyers. 


Men as Well as Women 
Want Modern Kitchens 


Fifty percent of a cross-section 
of the nation’s male population 
polled by the American Magzine 
aren’t satisfied with the kitchens in 
their homes and will make changes, 
either by modernizing or buying 
equipment, when supplies become 
available. 

The questionnaire was sent to 
6,000 men and the replies revealed 
that man is not only the breadwin- 
ner in the American home but he 
also does a good portion of the shop- 
ping, cleaning and cooking. 

In the kitchen 21 percent of the 
men replying feel there is a definite 
need for modern cabinets and more 
room under the sink. Other needs 
are almost complete modernization, 
modern sink, larger kitchen, dish 
washer, electric range, new floors, 
garbage disposal unit, improved 
lighting and breakfast nook. 


Residential Building Code 
Being Framed in New Jersey 


A committee functioning under 
New Jersey’s State Department of 
Economic Development is prepar- 
ing a standard minimum code for 
residential buildings. Its purpose 
is to provide uniform standards for 
one and two-family dwellings and 
protection for municipalities, build- 
ing contractors and home owners. 

If the code is widely adopted it 
will provide protection for the pur- 
chaser of a small home who ordi- 
narily has no knowledge of the 
technical details of construction. 

It is expected to provide for 
minimum specifications on quality 
of materials, standards of construc- 
tion, size of rooms and wiring, 
heating, ventilating and sanitary 
facilities. 

Although emphasizing that the 
committee has no intention of forc- 
ing the building code on any mu- 
nicipality, William T .Vanderlipp, 
Newark, chairman, said it is ex- 
pected demand for its adoption will 
come from two principal sources— 
municipalities desiring to attract 
new home owners and banks and 
other lending institutions. It is 
hoped these groups will refuse to 
make loans or appraisals on proper- 
ties which fail to meet the require- 
ments of the code. 








Eight Thousand Temporary 
Housing Units Go to France 


Sale to France of 8,111 tempor- 
ary dwelling units, originally in- 
tended for Lend-Lease to Great 
Britain and not suitable for use in 
this country, has been announced 
by Philip M. Klutznick, commis- 
sioner, Federal Public Housing au- 
thority. The units will be used in 
bombed-out seaport cities. 

Diversion of the surplus to 
France will make possible more 
effective operation of the French 
ports and consequently speed the 
United States army redeployment 
program. : 

Before concluding the French 
transaction, Commissioner Klutz- 
nick said, the Federal Public Hous- 
ing authority explored the possi- 
bilities of domestic sale of these 
dwellings, but found them unsuit- 
able in their existing form for use 
here. 


Aircraft Lumber Priced 
Under Species Regulation 


All aircraft lumber for which spe- 


cific dollar-and-cent ceilings were es- 


tablished during the war will here- 
after be priced under whatever regu- 
lation governs sales of the particular 
species of lumber involved, the Office 
of Price Administration announces. 
Special prices for aircraft grades 
of lumber will be issued to manufac- 
turers who apply only when they can 
show the lumber is not of a standard 
grade already priced under the appli- 
cable regulation and that it is to be 
manufactured into aircraft parts. 


Producers’ Council Releases 
Bulletin of Tested Products 


With relatively few exceptions, 
the building materials and equip- 
ment available in quantity for early 
postwar use will be the time-tested 
and accepted products which were 
available when civilian construction 
was restricted shortly after the 
outbreak of the war, Tyler S. Rob- 
ers, chairman of the Technical Com- 
mittee of the Producers’ Council, 
has stated after analyzing the 
contents of the council’s latest tech- 
nical bulletin. 

“Although a few completely new 
products have been announced and 
already are in production, the ma- 
jority need further testing before 
they can be placed on the market 


(Continued on Page 61) 
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Floor Finishing Folder 

Just published is an 8-page 
folder containing many valuable 
suggestions for merchandising a 
profitable floor finishing rental de- 
partment, including income and 
profit figures from an average de- 
partment. There are several illus- 
trations of display ideas and many 
merchandising helps, such as dis- 
plays, mailing pieces and records. 
For a free copy of the folder write 
Clarke Sanding Machine company, 
Muskegon, Mich. 


Forest Practice Rules 


Handbooks of the rules of forest 
practice for the states of Washing- 
ton, Idaho, Montana, South Dakota, 
Arizona and New Mexico are now 
available. Each book includes appli- 
cation of rules, tree classifications, 
log grades, notes on forest laws, defi- 
nitions of forestry terms, conversion 
equivalents and other information of 
interest to foresters. For a copy of 
the rules for your state write Western 
Pine association, Yeon building, Port- 
land 4, Ore. 


Insulite Display Panel 

Soon to be distributed to retail 
lumber dealers is the new Insulite 
sample display panel, 


PRODUGTS - SALES AIDS - UTERATURE 


Steel File Cabinets 


Completely re-engineered Reming- 
ton Rand Aristocrat steel files are 
now coming off the production line. 
A new over-travel suspension slide 
has been created that is said to in- 
crease the ease of use through finger 
tip drawer operation and allows 
equally convenient reference to all file 
folders. Production has also begun 
again on steel transfer cases, Kardex 
and Safe-Cabinet products. For fur- 
ther information write Remington 
Rand Ine., 1943 Washington street, 
Buffalo, N.Y. 


Selling Electrical Appliances 


A new General Electric publica- 
tion offers concrete suggestions for 
the unified design of the five basic 
types of appliance stores. There 
are specific ideas given for atten- 
tion-getting and inviting store 
fronts. In order to help retailers 
build “the frame that sells the pic- 
ture,” the book also presents de- 
tailed suggestions for laying out 
the five basic types of stores. Re- 
tai] dealers who would like to see 
a copy of the book should call upon 
their nearest G-E major appliance 
distributor. 





incorporating both 
samples and _litera- 
ture, as well as illus- 
trations of some of 
the many uses of In- 
sulite. A rack across 
the bottom of the 
panel contains 4x6 
inch samples of all 
types of Insulite 
structural insulation 
and interior finish. 
Thus a customer may 
examine the materials 
closely and conveni- 














ently. A_ literature 

pocket, on the side of the panel, 
contains literature for distribution 
to prospective buyers. For further 
information about this merchan- 
dising piece write Insulite, 500 
Baker Arcade building, Minneapolis 
2, Minn. 
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Wall Paneling 

Martite’s complete new line of 
postwar colors is now available, ac- 
cording to an announcement by 
Marsh Wall products, manufactur- 
ers of plastic-finished Marlite wall 
and ceiling paneling for use in all 
types of rooms. The Deluxe is 


manufactured in 27 colors and pat- 
terns; the velvetex in 17 colors and 
patterns. Additional colors may be 
had on special order. In addition 
to the standard colors there are 
genuine wood- veneers, authentic 
marble patterns and wood patterns. 
Also on the market is a’ complete 
line of mouldings in plastic, white 
alloy, stainless steel, natural, presd- 
wood and plain wood. For further 
information write Marsh Wall 
Products, Inc., Dover, Ohio. 


Door Stop Nut 

Easily installed, the stop nut 
slips over the top knuckle of the 
door hinge and is held securely by 
the hinge pin. It is said to end the 
need for projecting baseboard or 
floor stops, protecting walls and 





When writing for new literature 
or further details about products 
described here, please mention 
AMERICAN LUMBERMAN as the 
source of your information. 





furniture. There are two types. 
The first permits an opening of 90 
degrees, the second an opening of 
180 degrees. For further informa- 
tion write Door Stop Nut, Inc., 810 
W. 76th street, Chicago 20, IIl. 


Sealing Resin 

Rez, a clear synthetic resin, has 
again been placed on the market 
with the release of priority resins. 
It can be applied to wood with a 
brush or cloth, sealing and prim- 
ing sash, doors, floors, furniture, 
etc. For further information about 
Rez which preserves wood as well 
as controlling grain raise write 
I. F. Laucks Inc., 911 Western ave- 
nue, Seattle 4, Wash. 


Termite Bulletin 

What to Do About Termites and 
Lyctus Beetles has just been pub- 
lished by A. D. Chapman & com- 
pany, makers of Permatox and Do- 
wicides. The various types of ter- 
mites and beetles, how to recognize 
them, and the damage they cause 
are all discussed in the bulletin 
along with the most effective means 
of control. For a copy of the bul- 
letin write A. D. Chapman & com- 
pany, 333 N. Michigan avenue, Chi- 
cago 1, Ill. 
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More of the top quality lum- 
ber people have learned to 
expect from Neils’ mills will 
soon be flowing through regu- 
lar channels. 


The combination of good logs, 
the most modern equipment, 
the skill born of more than 
50 years’ experience, effi- 


cient management and high- 






est standards result in this 
top quality. 


No. 28 in a series on modern lumber manufacturing. 


J. NEILS LUMBER COMPANY 


Klickitat, Washington Member Western Pine Association Libby, Montana 






ou aS your 
By clos” - eer Teleph 
wrmras Phone 8115 


as MORE ORDERS WANTED -- 


KD FURNITURE DIMENSION STOCK 
CLEATS -- BATTENS 














With new and increasingly active sources of supply, we can now handle more orders To Mills: 

for reasonably prompt Fiialts Send us your orders and inquiries for regular “ 

or specially worked Furniture and Industrial Stock, specially cut-to-length Cleats We can give dependable, 
and Battens, Crating and Plywood. In many cases can ship mixed cars of Cleats, permanent representation 
Battens and Shooks. Also limited amounts of Gum, Oak, Mahogany, Maple and to reliable shippers. Our 
Douglas Fir Panels. business is growing con- 
We also handle commission business in Southern Pine, Western Pine, Spruce and stantly. You are invited 
Douglas Fir, including Douglas Fir Plywood. to contact us. 


Buyers looking ahead should contactus now on their future requirements. 


L. N. BAGNAL 


P. O. BOX 737 WINSTON-SALEM I, 
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Price--Wage Policy May Put 
Big Squeeze on Retailers 


HE WAGE -LABOR- PRICE 
problem is still tough; and 
whether or not you’re hopeful 
about it depends upon your faith 
in the sovereign remedies with 
which the patient is being dosed. 
The Administration is trying to 
develop a national policy; and 
while all these efforts are impor- 
tant there are a couple you’d better 
follow with special care. 

The President will make a public 
statement, after this page is writ- 
ten but before it reaches your desk, 
pointing out the wage-price lines 
he thinks should be followed. Watch 
especially the reaction in Con- 
gress to that statement. Congress 
doesn’t have to take the presiden- 
tial advice; and of late, especially 
in domestic affairs, it hasn’t been 
setting any new records for tract- 
ability. But the President always 
packs a powerful punch in matters 
of policy; so better keep an eye 
upon his statement and its con- 
gressional repercussions. 

The second effort of course is the 
labor-management conference. The 
eighteen labor representatives and 
the eighteen representatives of in- 
dustry are the men everybody ex- 
pected on the conference list. Few 
if any surprises. We’re told that 
twelve and possibly fourteen of the 
eighteen labor representatives are 
conservative union men; which 
seems to mean that they'll fight 
hard for the traditional union posi- 
tion but not for the newer left- 
wing economic theories. Don’t put 
too much weight on that statement. 
In any event the “traditional union 
position” can be a tough one in a 
conference. 

The importance of these efforts 
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at the Federal level lies in the fact 
that the wage-price problem has 
become definitely national in the 
reconversion picture and that no 
local settlements can be made to 
stick until there has been a general 
agreement upon a national policy. 
At the moment, this industry’s 
labor troubles are in the field of 
lumber production. These troubles 
are a lot more troublesome than the 
numbers involved would seem to in- 





Unavoidable conditions resulting 
from a recent printers’ strike have 
delayed this issue three weeks, and 
American Lumberman’s usual, prompt 
coverage of the news has suffered 
accordingly. We regret this lapse in 
service. By exerting every effort we 
will be able to make up lost time on 
the next two issues and return to a 
normal schedule in December. 





dicate. But does anybody think 
there’ll be no controversies at the 
construction level when house 
building gathers speed? We'd bet- 
ter have the beginnings of an 
agreement worked out in advance. 


Gevernment Pesition 

It probably isn’t smart, under 
the circumstances and the timing, 
for this age to predict what will 
come. But there’s general expecta- 
tion that the Administration will 
favor a limited increase in the 
wage level and will ask business to 
absorb all or most of the increased 
costs, so that few if any price in- 
creases at the consumer level will 
be necessary. Sure enough, a 
couple of cabinet members have en- 
dorsed price boosts, when and if 
needed to keep business in the 
black. Rumor is that union leaders 


privately agree to price increases; 
on the theory that this will make 
wage increases more palatable; 
also on the theory that the price in- 
creases needed will be relatively 
small and will not nullify the labor 
gains. 

Here is a matter that retailers 
need to watch with special care, 
since sooner or later they may be 
the cracker on the whip. Certain 
government economists have 
agreed generally with union lead- 
ers that wages can be raised and 
then absorbed by business without 
raising prices. Reasons advanced 
by the two groups are not the same. 
Labor men, notably in the auto- 
mobile field, claim that present 
profit margins are so wide that the 
extra wage costs could be taken out 
and still leave excessive earnings. 
The government economists say, 
however, that business would have 
to rely upon increasing volume, 
which they expect when reconver- 
sion gets fully fixed up, to pay 
these costs and to leave a satisfac- 
tory profit margin. If they’re 
right, this isn’t too happy a pros- 
pect for the small business man 
who can’t hope at best either to 
multiply his volume or to increase 
his operating efficiency as the giant 
corporations can do. Or can he? 

But it’s the general subject of 
absorbing extra costs in which re- 
tailers have to be interested. In 
the very nature of the case, since 
retailers depend for their returns 
upon consumer prices which are 
not to be raised, they’re elected 
to take the short end of this pro- 
posed adjustment policy. Labor is 
to get more. Then, if necessary to 
keep them happy and solvent, man- 
ufacturers and wholesalers are to 
get more. But retailers, by defini- 
tion of the policy, are not to get 
more. Heads everybody else wins; 
tails you lose. Maybe you’re mak- 
ing profits enough so that you can 
pay the probable higher wages in 
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3 REASONS WHY 
ARM-GLAZE 


ENDS SASH RECONDITIONING! 


IT’S ELASTIC! Arm- 
Glaze retains its elas- 
ticity, never gets rock 
hard—“gives” with ex- 
pansion and _ contrac- 
tion. When Arm-Glaze 
is used cracking and 
other faults common 
to ordinary putty are 
eliminated. 





IT SEALS PER- 
FECTLY! Arm-Glaze 
seals right, when ap- 
plied. It absorbs shocks 
and holds a_ perfect 
bond under all service 
conditions. 


IT SPEEDS UP 
WORK ALL ALONG 
THE LINE! The 
same day Arm-Glaze 
is applied sash can be 
shipped — saving time 
and space and speed- 
ing up work all along 
the line. No ordinary 
putty can come even 
close to Arm-Glaze for 
general all around 
four-star performance 
in all wood sash. 





ARM-GLAZE 


ends sash 


reconditioning once 
and for all. 


Arm-Glaze is made 


to the exclusive Armstrong for- 
mula from finest quality mate- 
rials — your assurance of perfect 
glazing, free of complaints and 
reconditioning costs. 
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241 So. Post Ave. 
Detroit 





319 So. Crowdus St. 
Dallas 






4065 So. LaSalle St. 
Chicago 
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FOUR 
profit-packed 
assortments 


more complete= 
more profitable 
than ever... 


Available in four “styled to sell” matched sets. 
Four different modern display boards and assort- 
ments in all price ranges. Stock assortments include 
only styles and colors that sell best. Chromium 
Plated items with or without Black or Red trim are 
mounted on display boards. Not necessary to carry 
colors or designs that are “‘slow sellers.” All items 
individually packed in attractively printed envel- 
opes, cartons of uniform size — neatly labeled. 


Investigate this popular Cabinet Hardware line — 
priced to sell on sight with a big profit margin for 
you. Sales promotion material, trade paper adver- 
tising and direct mail will make this the most pop- 
ular and profitable Cabinet Hardware 
line for you to sell. Send for dealers 
and jobbers catalog folder. 


NATIONAL LOCK COMPANY 


Rockford, Illinois 


Builders Hardware Division 


your own plant and can contribute 
to the welfare of the industry 
brethren back toward the woods 
end of the business. Maybe you 
can do this out of your present 
earnings. But don’t be taken on 
any snipe hunts. 

At the moment it appears that 
neither labor nor business is pre- 
pared to like what the Administra- 
tion proposes or the probable poli- 
cies that the labor-management 
conference will produce. Maybe it’s 
a good sign. Everybody’s fighting 


hard; knowing the patterns fixed 
up now are likely to draw the oper- 
ating lines for a long time to come. 
But don’t expect the lion and the 
lamb suddenly to lie down together 
in amity. It’s just as well to recog- 
nize the strength of union labor 
and to know that the unions have 
a lot of influence at 1600 Pennsyl- 
vania. Just as well to expect that 
wages are going to be advanced 
rather substantially and that con- 
sumer prices will be advanced, if 
at all, on a grudging and highly 








dustrial items. 


Sample 
of the 
Quality 
of A-Y 
Timber. 





Quality in the Tree 


is the first essential in producing good lumber. A-Y 
has a stand of excellent quality Ponderosa Pine tim- 
ber. We have a new modern mill under construction. 
Within a few months, as soon after completion of our 
mill as we can build up an inventory, we expect to 
be able to resume our pre-war service in Ponderosa 
Pine yard stock, factory lumber, mouldings and in- 
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Alexander-Yawkey Lumber Co. 


Members Western Pine Association 
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Prineville, Oregon 





selective basis. So, whether or not 
you like it, better fix up your own 
yard policies on that basis; at least 
if the Administration has its way. 


Production Pay Basis 


Not too much is being said about 
wages in relation to production. 
The plain fact seems to be that 
giant corporations, the concerns 
that speak with big voices, are su 
anxious to get going and so sure 
they can pass on the extra costs 
that they’re saying little. One 
manufacturer has inquired if any- 
body pays attention to the fact 
that it’s goods which make the 
standard of living for all people 
while all these other things merely 
determine who’ll get the goods if 
any are made. 

This production affair may, and 
in fact should, take a leading place 
in the argument. One leader of the 
industry, in uniform during the 
war, stated it something like this: 
Most war workers, supposed to be 
doing a 40-hour week actually 
worked 48 hours and, with over- 
time, were paid for 52 hours. 
That’s a 30-percent increase over 
the basic 40-hour week. But it’s 
known that the longer time did not 
produce a commensurate 30-per- 
cent increase in production. The 
long week never does hold up in 
production. In fact it’s probable 
that the production increase was 
15 percent or less. If labor gener- 
ally, making use of the new meth- 
ods developed during the war, can 
produce this extra 15 percent of 
goods in 40 hours, then labor is in 
a solid position to ask the wartime 
weekly wage for the wartime pro- 
duction of goods. This is impor- 
tant to us chiefly because it brings 
up the quid pro quo in the wage- 
price argument. In other words, 
what is given for what is gotten. 


Surplus Commodities 


While some paper progress has 
been made in the efficiency of mar- 
keting surplus commodities, the 
actual controls are still hard to 
find. Because of the added lumber 
stringency, created by the strike 
in the Pacific Northwest, there has 
been an excited search for public 
holdings of lumber that could be 
declared in surplus. Practically no 
soap. The only holdings of new lum- 
ber, it seems, are in the hands of 
the Army and Navy. Their holdings 
in continental U. S., so they tell us, 
are relatively small and will be 
needed for essential purposes. 
Little or no chance to get inven- 
tories of lumber, held for example 
in the Pacific islands, returned to 
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AN INTEGRATED INDUSTRY 


For Processing and Marketing the 
Lumber Products of the Pacific Northwest 


Ponderosa Pine BZinics cae Fir and Larch 
Timber Owners — Millwork and 

Box Manufacturers 
Loggers Jobbers 


Lumber Manufacturers Assembly Plants 


THE DIXON INDUSTRIES 


Grant Dixon, President Spokane Hal R. Dixon, Treas.-Manager 





Including the following: 


Western Pine Manufacturing Co. . . 
Spokane, Washington Ellis Glazing Co. 


Exchange Lumber & Mfg. Co. Henryetta, Oklahoma 


Spokane, Washington * 
Lincoln Lumber Co. a Western Lumber Products Co. 
Lincoln, Washington La Porte, Indiana 


WESTERN PINE ASSN. © NATIONAL DOOR MFRS. ASSN. © PONDEROSA PINE WOODWORK ® NATIONAL WOODEN BOX ASSN. 

















GET YOUR 
BLUEPRINTS NOW 


Post-war planning is a “hot” number today. The 
public is interested in remodeling ideas and 
plans for the new home. 






Avail yourself of our free blueprint service fea- 
turing double-coursed sidewalls, over-roofing 
and variety in roof structures. 


For free set of blueprints on Certigrade Shingle 
applications, address — 


* RED CEDAR SHINGLE BUREAU 


5508 White Building, Seattle 1, Wn., U. S. A. 
or Vancouver, B. C., Canada 
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this country. Army and Navy 
point out that it would be silly to 
release stocks of lumber, held in 
this country, and then immediately 
to invoke their special ratings to 
buy more lumber from the mills. 
Policies in regard to salvaged 
stock from demolishing canton- 
ments and the like are not fully 
developed. The traditional way 
has been either to sell buildings or 
camps to concerns organized to 
sell salvaged lumber or to sell to 
demolition contractors. Not much 


difference between the two, sure 
enough. They work much the same 
way. A slight difference in the fact 
that the first company tears the 
buildings down in order to get sup- 
plies of lumber needed in its regu- 
lar business; while the second sells 
the lumber to get paid for its reg- 
ular work of demolition. 

In either case, the end effect 
isn’t considered good. The pricing 
of the salvaged stock is erratic, and 
the distribution is likely to disturb 
regular channels’ of business. 











**T here’s going to be a 





lot of rain, 


Noah—better use STSALKRAFT ” 


Too bad, Noah, you didn’t have an 
“Arkitect”. Then you’d have had 
Sisalkraft in the Master Specifica- 
tions. You ran into a lot of damp- 
ness, to say the least, and from what 
we've heard, a lot of stormy weather. 
Sisalkraft has a reputation for shut- 
ting out both — plus dirt and dust, 
although you probably weren’t 
bothered with the latter. 
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And, Noah . . . if you’d had man- 
power troubles, the fast, easy ap- 
plication of Sisalkraft — the elimi- 
nation of batten strips — the little 
or no waste in handling — would 
have saved many ark hours. 


We'll grant you didn’t have to con- 
sider cost. But, if you were build- 
ing an ark today, or a good house, 
Sisalkraft’s low cost would carry 
a lot of weight. 
Have you ever figured bow very little 
more it costs to put the best building 


paper, Sisalkraft, over sheathing... 
instead of an ordinary paper? 


Answer — about 16¢ per year for the 
life of the house. 





There’s a rumor that the govern- 
ment may hire demolition contract- 
ors to take the buildings down and 
to sort and stack the lumber; leay- 
ing title to the lumber in the gov- 
ernment. After that, Surplus 
Commodities or some designated 
agency will handle the difficult and 
prolonged business of getting it fed 
out to the trade. Another rumor is 
that OPA will work out ceiling 
prices for all this material; a 
pretty difficult thing to do. Prob- 
ably necessary; since reports come 
in of bids above the ceilings for 
this material. It seems that no 
regular lumbermen have been mak- 
ing these bids. Devious _black- 
market efforts, of one kind or 
another. 


Real Estate Prices 


The hearings before the Senate 
small-business committee in re- 
gard to pricing on new and old 
houses has been more or less a 
fight festival. 

The fact that practically every 
witness was asked if he regarded 
the lifting of L-41 a mistake has 
started the rumor that the old con- 
trol order is to be put back on. 
Well, anything can happen in a re- 
public. But the general opinion is 
that L-41 will not be put into ef- 
fect again. Not unless the lumber 
production crisis gets much worse 
than it is now. True _ enough, 
there’s a group in Congress that 
would like to see it restored. Mr. 
Bowles never did want it taken off. 
And of course Mr. Bowles is the 
chief witness in favor of the ceil- 
ing prices on houses. 

The construction industry is ex- 
pected soon, perhaps before you 
read this page, to present its own 
plan for controlling prices of new 
homes; will of course oppose the 
Bowles plan for exact and rigid 
price fixing; will also ask for a 
more speedy relaxing of rent con- 
trols. Reason advanced for the 
last-named request is that there’s 
a much larger demand for rental 
houses than can possibly be met 
under the limitations of the rental 
ceilings. 

No question but that the produc- 
tion strike in the Pacific North- 
west has changed the complexion 
of this price-control business. Only 
a few weeks ago, so his personal 
friends say, Mr. Bowles was admit- 
ting privately that he’d lost the 
fight for house pricing. Then the 
strike came along and raised the 
question if there would be sufficient 
lumber in the retail yards to meet 
the expected spring demand. Lead- 
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Hand Safety 
at Lowest 
Cost-per-hour 







Nonseslip finish 
speeds work 


Stanzoil Gloves 


Stanzoils are not slippery when wet — new positive- 
gripping surface gives new safety in harmful liquids — 

d new assurance and speed to workers. Flexible com- 
fortable neoprene Stanzoils also last 3 to 7 times longer 
in oils, acids, caustics, give better lower-cost protec- 
tion. Standard sizes, styles, weights — black and white. 
Avoid costly injuries, get more production — write for 
new Stanzoil catalog now. 








Synthetic Rubber Division 


THE PIONEER RUBBER COMPANY 


272 Tiffin Rd., Willard, Ohio, U.S.A. 
New York - Los Angeles 


Sanz0(, 


Pio Neer 


OVER 25 YEARS OF QUALITY GLOVE MAKING 





Rainy Lake ‘hinihes Py LY. 


SALES OFFICE: 1204 Conway Bidg., CHICAGO 2, ILL. 
Selling the Products of J. A. MATHIEU, Léd., Rainy Lake, Ont. 
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DON’T LET YOUR BUILDINGS GET 






Wood decay is caused by plant-like 
fungi. Ordinary lumber is food for 
fungus—moisture makes it grow. On 
Wolmanized Lumber* it cannot grow— 
the Wolman Salts* preservative is fatal 
to it. 

Protect your foundation structures 
from decay. Use Wolmanized Lumber 
generously for mudsills, caps, pier 
blocks, first floor sills, headers, joists— 
all subfloor construction. Add years to 
the service life of your buildings. 


Soon, we all hope... 


there'll be an 
abundance of 
wood for all kinds 
of construction. 
Even now, lumber 
is available for 
rated construc- 
tion projects. Building with wood means 
low cost, fast erection, high insulating 
value, light weight, resilience and 








CREOSOTING 


“Registered \i x FLAMEPROOFING 
trademarks 


WOLMANIZING 


1646 McCORMICK BUILDING, CHICAGO 4, ILLINOIS 
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ers of this industry think there will 
be. 

The whole business is breaking 
in the daily press, in general busi- 
ness Magazines and in magazines 
of opinions. Don’t underestimate 
the effect of this publicity upon 
the action of Congress. Over and 
over, with some variation in fig- 
ures, to be sure, the story is told 
that the country will need 1,250,000 
new dwelling units per year for at 
least ten years; that the number 
actually produced will not reach as 
many as 800,000 per year until the 
middle of 1948. The pressure of 
demend, under the circumstances, 


would be terrific; hence, so the ar- 
gument goes, unless a top is set 
in sale and resale deals the great 
bulk of potential buyers will be 
forced out of the market. One sug- 
gestion, made in Congress, is that 
a law be passed forbidding the re- 
sale of a house for more than its 
purchase price. Probably a pro- 
vision would be made for the real- 
estate broker’s commission. But, 
in general you get the basic idea. 
The builder could fix the price of 
a new house; but the law would 
stymie later speculative sales. Not 
much chance that such a law will 
be passed. 





AND 


insects. 


termites. 








MAKE EXTRA PROFITS! 


Triple-proofed lumber, permanently 
protected against fire, decay and 





Don't pass this opportunity by as something that's 
not for you. Sell modernized lumber. Be alert to 
your own interests and the interests of wood con- 
struction. Help yourself to a sure profit. 


Your immediate market is better-class homes, 
schools, theatres, public buildings, office buildings, 
airplane hangars, factories, warehouses, stores, etc. 


ACT NOW to make your yard headquarters for 
pressure impregnated Protexol-Treated lumber that 
is both fire-retardant and armed against decay and 


Sell Comfort with Security. 


Warranted Fire Protection. 
Write today for Circular 107-A. 








105 Market St. 
KENILWORTH 6, N. J. 








But these things indicate the 
concern and pressure arising from 
the housing situation. A month ago 
this page would have said that none 
of these control measures had a 
chance in Congress. The lumber 
strike changed all that; and at 
present we don’t geuss with any 
confidence. 


CPA Replaces WPB 

The War Production Board went 
out of existence, by Presidential 
executive order, on November 3; 
has been succeeded by the Civilian 
Production Administration. 

Chairman J. A. Krug, of the 
WPB, has resigned; and the White 
House announces that John D. 
Small has been appointed head of 
the new agency. 

The Civilian Production Admin- 
istration is set up as a separate 
agency, subject to the policies of 
the Office of War Mobilization and 
Reconversion. The CPA will be 
smaller and much more compact 
than the WPB; will take over the 
remaining powers, records and con- 
trols of the older agency. There 
are said to be only about 40 of these 
controls still remaining, out of a 
peak number of about 700. The in- 
tention is for the CPA to continue 
only so long as the controls are in 
force. 

The President’s order gives the 
CPA the task that plagued the 
WPB: “to further a swift and or- 
derly transition from wartime pro- 
duction to a maximum peacetime 
production in industry, free from 
wartime or government controls 
and with due regard to the stabil- 
ity of prices and costs.” The War 
Production Board, pointing an ex- 
planatory finger at its own name, 
held that its job was done when 
production for war was no longer 
needed. The President didn’t see it 
that way; and so Mr. Krug carried 
on. 
The L&LP Branch, we’re told, 
will be carried over into the new 
agency; but with a rather small 
staff. Boyd and Campbell are gone. 
Cline is on loan to the Army and 
is now in Europe. The writer met 
Jack Oliver in the _ corridors; 
learned that he is with Surplus 
Commodities and will deal with 
lumber and certain other building 
materials. One of his responsibili- 
ties will be the orderly distribution 
of salvaged materials; from Army 
camps and the like. If you remem- 
ber what happened after the other 
war, when the salvage stuff hit this 
industry like a tropical storm, you 
know that Jack has a massive job 
on his hands. It’s good to have 4 
retail lumberman taking care of it. 
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No Improvement in Lumber 
Supply; Wholesale Commission 
Question Again in Limelight 


Buying lumber for retail yard 
use is about as difficult, probably 
more so, than at any time during 
the war period. Since strikes cut 
west coast output down about 80 
percent and the southern pine 
price situation has resulted in about 
30 to 35 percent curtailment in out- 
put there, demand has remained as 
intense as ever, even though mili- 
tary requirements now take only 
about 20 percent of normal output. 

Reports from the west coast in- 
dicate no early resumption of oper- 
ations. Feeling persists that there 
will be no sizable production until 
after the first of the year. No con- 
certed effort is being made to settle 
the strike and about 61,000 workers 
remain out. Even though the strike 
was settled, doubt is expressed by 
many as to the possibility of full 


crews returning to their jobs. Many 


are drifting away into other areas 
for employment or to other jobs in 
the same area. 

There are persistent rumors that 
OPA is about to make an adjust- 
ment in the southern pine pricing 
situation which is to be directed 
toward stimulating resumption of 
operations by many who have shut 
down because of inability to show 
a profit under the present setup. 
This development, like that on the 
west coast, coming at this time will 
mean that maximum output cannot 
be expected until after the winter 
holidays, even though the change 
was announced immediately. 

General consensus in the retail 
industry at the present time is that 
it will take at least six months and 
possibly eight months _ before 
dealers can expect to fill bins and 
maintain anything like a workable 
minimum inventory. Although it 
is disheartening to continually dis- 
courage enthusiastic home building 
prospects and other customers, 
dealers feel it is unwise for any- 
one to start any sizable building 
project at the present time because 
of lack of assurance materials will 


be on hand in sufficient quantity to 
finish the job. 

In most areas lumber dealers re- 
port inability, not only to get ade- 
quate supplies of lumber, but also 
inability to secure other essential 
components of construction such as 
cast iron soil pipe and brick. Mill- 
work in many areas is extremely 
difficult to secure. Consequently the 
delay in getting bulding under way 
in most areas cannot be laid in the 
lap of the lumber industry, even 
though factors retarding normal 
flow of that commodity are beyond 
control of most operators. 

Probably the liveliest topic of 
conversation among lumber dealers 





Unavoidable conditions resulting 
from a recent printers’ strike have 
delayed this issue three weeks, and 
American Lumberman’s usual, prompt 
coverage of the news has suffered 
accordingly. We regret this lapse in 
service. By exerting every effort we 
will be able to make up lost time on 
the next two issues and return to a 
normal schedule in December. 





at present, outside of the lack of 
supply, is the controversy over 
whether wholesaler commissions 
should be added to mill prices and 
then absorbed by the retailers. A 
concerted movement is under way 
to get the OPA to issue such an 
order. Those who argue for the 
move contend that buyers who de- 
pend on wholesalers for supplies 
are being cut off because those 
buyers who can go direct to mills 
and pay full ceilings are getting 
what lumber is being cut. The 
smaller retailers in most instances 
are the ones who maintain they are 
at a disadvantage under the pres- 
ent setup, because mills in many 
cases will bypass the wholesaler 
and sell direct thus saving a com- 
mission. 

On the other hand there are 
many who contend that is not a 
paying proposition for any retailer 
to pay wholesale commission over 
and above the mill ceiling under 
the present pricing formulas. While 
OPA is jockeying around attempt- 
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MUNIN ANALYSIS 


ing to set up area dollars and cents 
ceilings on lumber and building 
materials, industry leaders are 
worried because this new stand by 
many retailers will jeopardize their 
efforts to get a fair and profitable 
markup formula established. Ad- 
vocates of the move to pay a whole- 
sale commission over and above the 
mill ceiling have taken their fight 
to Washington. It is impossible 
at this time to draw any conclu- 
sion as to what may happen. 


Current Statistics on 
Output and Distribution 


Lumber shipments of 468 mills 
reporting to the National Lumber 
Trade Barometer were 9.4 percent 
below production for the week end- 
ing October 20. In the same week 
new orders of these mills were 5 
percent less than production. Un- 
filled order files of the reporting 
mills amounted to 81 percent of 
stocks. For reporting softwood 
mills, unfilled orders are equivalent 
to 28 days’ production at the cur- 
rent rate, and gross stocks are 
equivalent to 33 days’ production. 

For the year-to-date, shipments 
of reporting indentical mills ex- 
ceeded production by 1.6 percent; 
orders by 4.1 percent. 

Compared to the average cor- 
responding week of 1935-1939, pro- 
duction of reporting mills was $7.4 
percent less; shipments were 41.7 
percent less; orders were 34.7 per- 
cent less. 

WEST COAST 

Fir and other west coast mills 
reporting to the West Coast Lum- 
bermen’s Association cut 36,511,- 
000 feet of lumber during the week 
ending October 20. This report by 
131 mills, is only 86 percent of the 
cut by the same mills in the cor- 
responding week a year ago and 
brings the 1945 cut to date 79 
percent of the 1944 total to date. 
Shipments the week ending October 
20 totaled 32,190,000 feet and new 
business booked was 82,965,000 
feet. Unfilled orders in the current 
week’s report totaled 545,829,000 
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feet or about 30 days production. 
Gross stocks stood at 252,319,000 
feet. Unfilled orders are 216 per- 
cent of stocks. 


WESTERN PINE 

One hundred four mills reporting 
to the Western Pine Association 
for the week ending October 20 
cut 41,096,000 feet. The same week 
a year ago the cut was 78,060,000 
feet. Shipments during the current 
week totaled 36,916,000 feet. 10.2 
percent below production. Orders 
accepted for the week ending Octo- 
ber 20 were 14.1 percent below out- 


put at 35,297,000 feet. Unfilled 
orders on hand October 20 were for 
294,332,000 feet, with gross stocks 
at 704,048,000 feet. 


SOUTHERN PINE 

Production of southern pine by 
95 units (137 mills) for the week 
ending October 20 as reported to 
the Southern Pine Association 
totaled 18,217,000 feet. This is 
23.04 percent below the three-year 
average for the same mills. Ship- 
ments during the week ended Octo- 
ber 20 totaled 17,716,000 feet, 2.75 
percent below output. Orders placed 
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Guaranteed.” 


Eliminating Lumber Yard And 
Kiln Drying Output 100% Green- 
from-saw Has Made Kinzua Pine 
“Quality Guaranteed" for 18 Years 


Kinzua Pine Mills Co., Kinzua, Ore., was one of the 
first Ponderosa Pine mills, if not the first, to eliminate 
the lumber yard and kiln-dry its output 100% green- 
from-the-saw with Moore Cross-Circulation Kilns. 


From its beginning 18 years ago, this policy has 
paid dividends, for the scientific seasoning on pre- 
determined drying schedules enables Kinzua Pine 
Mills Co. to offer every foot of its product “Quality 


For information on how the Moore Cross-Circulation 
Drying System will also pay for itself at your plant, 
write today for information — no obligation. 


If you are interested in kiln drying MOORE DRY KILN COMPANY 
Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE 1, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 


MOORE J)RY KILNS 


and wish to be placed on our mail- 
ing list, send us your name and 
name of the firm with which you 
are connected. 
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were for 18,677,000 feet, 2.53 per- 
cent above production and 5.42 per- 
cent above shipments. Total stocks 
on hand at the end of the week 
were 132,168,000 feet as against 
unfilled orders for 106,298,000 feet. 


SOUTHERN HARDWOODS 


A report from 72 southern hard- 
wood producing units to the Na- 
tional Lumber Trade Barometer for 
the week ending October 20 showed 
a production of 7,268,000 feet, 94 
percent of the cut in the same week 
in 1944. Shipments that same week 
were 5,672,000 feet and new busi- 
ness booked totaled 5,745,000 feet. 
For the 42 weeks to date these 
southern hardwood units. have cut 
89 percent of the 1944 cut in the 
same period, and have shipped 89 
percent of the total shipped in the 
same 1944 period to date. Unfilled 
orders on hand October 20 totaled 
37,956,000 feet, or about 33 per- 
cent of the gross stocks which 
totaled 115,852,000 feet. 


OAK FLOORING 


The National Lumber Trade 
Barometer for the week ending 
October 20 estimated national oak 
flooring production for that period 
totaled 4,037,000 feet, 86 percent 
of the output in the corresponding 
period a year ago. Shipments that 
same week were 4,350,000 feet and 
new orders accepted totaled 6,059,- 
000 feet. Oak flooring manufactur- 
ers thus far in 1945 have produced 
a total of 152,053,000 feet, or about 
97 percent of the 1944 cut for the 
same period. Slipments for the 
year to date have totaled 158,550,- 
000 feet, 104 percent of output. 
Unfilled orders October 20 totaled 
36,274,000 feet or 1.267 percent of 
the gross stocks of only 2,864,000 
feet. 


In the Market Centers 


TACOMA—SEATTLE:- -Latest 
reports indicate little change in the 
strike situation which is holding 
up production in these areas. Opti- 
mistic observers express the opinion 
that the strike will be settled in a 
month while more conservative esti- 
mators say there will be no appre- 
ciable improvement in the produc- 
tion picture on the west coast until 
after the holidays. Buyers continue 
to scurry about hoping to pick up 
a little lumber here and there but 
with output woefully inadequate 
to meet demand most of th2 buyers 
meet with but mediocre success. 
Some buyers have ceased efforts 
to secure lumber in this region 
until the situation changes In the 
meantime practically any ‘umber 
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DEALERS! Hold on FREE! “Western Pines” Decals 


a Little Lon r As you prepare for the peacetime building boom, 

ge eee you'll need these fresh, colorful decalcomanias. 
Put them on your office and showroom windows 
so that everybody will know that you sell 


WESTERN PINES 


oe OO 
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Go 
PINES ” Geg 
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N 30 
: IDAHO WHITE PINE | = 28: 
t Q Eez 
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Y > 7) - 
m ad 
, uct —T PONDER NE | = S25 
: Our supply situation has shown practically no im- S 22 
l provement in the past few weeks. Woods and mill a z= 
1 labor just can’t be had yet. But we’re still hoping for ) e og 

: a turn for the better before the first of the year as * os 

' more men are released from the service. SUGAR DINE rv wo 

a 4 

In the meantime, we continue to solicit your indul- 


ence. 
g The ''We Sell'' decal is 734” wide by 2!” deep—lemon yellow and 


green colors. Each species decal is 6” wide by I!” deep. Easy 

to read—black letters on yellow background. Easy to apply. A 

WwW. T. - & RG U g Oo ad big sales help that ties in with Western Pine advertising. Order 
LUMBER COMPANY ~ 


St. Louis 1, Mo. WESTERN PINE ASSOCIATION 


Dept. D-14, Yeon Building Portland 4, Oregon 
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DELIVERY 
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West Coast - Southern 


| LUMBER, ® OMAK-KWALITY 








' Window, Door and 
), Cellar FRAMES 
. Trim, Mouldings, Casing, Base, 
l What do you need NOW? , Finish Lumber, Furniture Spe- 
A cialties, Etc. 
‘ soa A District Sales Representatives 
: : — Mr. R. F. Taylor = Mr. H. M. Tripp 
l : No. 24 Welwyn Road P. 0. Box No. 85 
, G RAH AM ok 4 Great Neck, L. L, Crystal Lake, Ill. 

; New York 
t y 2, Member Western Pine Assn. 
LUMBER _ | 
COMPANY 
n a + * RS 
e 
r 53 West Jackson Boulevard « Chicago 4, Illinois 
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NATIONALLY ADVERTISED 
AROMATIC RED CEDAR 


CLOSET LINING LUMBER 


Packaged and Sealed 


GUARANTEED 
90% Red Heart 
or Better 










Currently pro- 
duction problems 
prevent our immediate 
return to full scale operations 

but we can see an improvement in 
the near future—and we hope soon for 
a quick return to our prewar service on 
all shipments. 





PRODUCT OF 


Geo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 





Douglas Fir 


Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 


















es Low Cost 
Toxic-Water Repellent 
Preservatives 


Chlorinated Phenol Toxic Base. 


Positive protection against Rot, Fungi, Termites, 
oisture, etc. 

Formulations to meet all official specifications. 

A profitable retail item for Lumber Yards. 


Write for technical data, tests, samples, etc 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 





that will hold nails finds a ready 
market. 

KANSAS CITY — Demand is 
strong with all types of buyers 
competing for the small available 
supply. Common lumber of all di- 
mensions is needed to build houses, 
with 2x4’s and 2x8’s especially short 
in supply. Retailers are begging for 
supplies but are having little suc- 
cess. Railroads are searching for 
planks, ties and timbers while 
furniture makers are looking for 
hardwoods. Many homes that have 
been started in recent weeks may 
not be finished before spring be- 
cause of the lack of materials. 

Stocks are in a critically low 
state. In fact, they are the lowest 
they have been since the start of 
the war. Wholesalers and mills are 
not husbanding stocks even though 
there are reports that yellow pine 
ceilings are to be hiked in the near 
future. The west coast strike is 
keeping stocks from moving to re- 
tailers. 

Weather is turning bad in the 
southwest with output in Arkansas 
and parts of Oklahoma sharply cur- 
tailed by heavy rains in the past 
fortnight. Crews cannot work the 
forests, and the labor shortage is 
acute. Veterans are not returning 
to their old jobs and neither are the 
war plant workers. The trade does 
not hear complaints of equipment 
and tire shortages any more. Ample 
carrier space is available for lum- 
ber shipments. 

MEMPHIS:—Hardwood lumber 
production has been stepped up 
handily throughout the south, now 
being better than 85 percent of 
normal production—but still only 
a fraction of actual demand. De- 
spite continued labor shortages and 
an extended spell of rain that 
covered a large part of the pro- 
ducing belt, forest and mill oper- 
ations have advanced steadily. 
Manufacturers are booking orders 
at present prices for old-time cus- 
tomers as ‘good business’ although 
they might get more for their 
product by waiting until price ceil- 
ings are lifted. The industry gen- 
erally expects that wage increases 
are certain to come and that al- 
though it will lift cost of produc- 
tion it will also speed reconversion. 

Meanwhile a tremendous pent up 
demand for furniture, radio cab- 
inets and home building awaits the 
mills’ ability to deliver. Prices 
everywhere and on all items is at 
ceiling which manufacturers say 
is too low for profitable operation. 
Hardwood manufacturers are re- 
ceiving pressing inquiries for oak 
and other hardwoods from many 


foreign countries. Holland alone, 
for instance, is in the market for 
~bout 63,000,000 feet of hardwoods 
of which 40,400,000 feet are poplar. 
Other inquiries come from points 
including and between Oslo, Nor- 
way and Capetown, South Africa. 

The oak flooring situation has 
improved slightly but output rep- 
resents only a fraction, too, of 
demand. Mills are finding a little 
more lumber of the kind ‘needed 
for flooring but not nearly enough. 

Retailers are getting more pine 
lumber but not nearly as much as 
they could sell. Memphis and the 
immediately surrounding territory 
will have a tremendous wave of 
home and apartment building. And 
construction is only getting under 
way. Next year will witness the 
greatest home building program 
this city has ever experienced. 

NORFOLK: — Retail lumber 
dealers in this city will take any 
kind of lumber. However, their de- 
mand is apt to fall off because pro- 
posed building is being held back 
by lack of other materials, such as 
windows, oak flooring, etc. A great 
deal of cinder block is being used 
in place of lumber in residences 
and warehouses. Retailers are no 
longer bothered with priorities, 
but have to answer a lot of ques- 
tions of unsatisfied customers ask- 
ing for lumber and other materials. 

The retail yards here have very 
small stocks on hand, either of 
boards or dressed framing. All 
kinds of lumber, whether softwood 
or hardwood, is hard to get at any 
price. 

Weather during the past two 
weeks has been ideal for everything 
but mills have been able to do very 
little because Of lack of labor. The 
manpower situation remains bad 
and will continue bad until next 
spring. When laborers can get un- 
employment compensation they are 
not inclined to work for sawmill 
wages. Production has not shown 
any increase thus far since end of 
the war. 

BOSTON :—Demand for all kinds 
of lumber in greater Boston and 
throughout New England is enor- 
mous, but it cannot be met. Con- 
tractors and individuals trying to 
get a start on building cannot do 
it. No dealer, it is claimed, has 
anything like a complete stock suf- 
ficient to satisfy any quantity of 
building demand. Inventories, in- 
cluding everything in dimension 
and finished lumber, are lower than 
ever. New England mills are fur- 
nishing some lumber, but it is only 
a drop in the bucket. With winter 
weather in sight, it is doubtful 


AMERICAN LUMBERMAN, October 27, 1945 








it th 
sprin; 
Str 
indiff 
and a 
labor, 
the 
gloom 
As 7 
consti 
the wi 
a ba 
many 
MI] 
frenzi 
dentié 
the s¢ 
able i 
mensi 
of thi 
sire | 
small, 
sets il 
mirac 
the m 
they |] 
Sup 
line y 
than 
from 
which 
lis ar 
ent, a 
level ¢ 
The 1 
tinues 
We 
woods 
pine 
ing u 
per v 
labor. 
noted 
tion : 
are s 
expec 
for a 
BA 
in all 
short 
some’ 
pliers 
no in 
suppl 
contr 
price 
dicat 
up sh 
able 
torie 
extre 
tion 
little 
Ur 
Apps 
inter 
a cor 
atior 


Octa 











it the outlook will change before 
spring. 

Strikes on the west coast, alleged 
indifference on the part of OPA, 
and apathy on the part of skilled 
labor, are generally agreed to be 
the factors in New England’s 
gloomy lumber supply situation. 
As 75 percent of New England’s 
construction lumber comes from 
the west coast, the strikes have had 
a bad effect. Newspapers carry 
many vain appeals for help. 


MINNEAPOLIS: — There is 
frenzied competition between resi- 
dential and industrial builders for 
the scant supplies of lumber avail- 
able in the Minneapolis area. Di- 
mension stuff is feeling the brunt 
of this demand because of the de- 
sire of builders, both large and 
small, to get started before winter 
sets in with the hope that by some 
miracle they will be able to obtain 
the material and men to finish what 
they have begun. 

Supplies are extremely short with 
line yards faring somewhat better 
than the independents. Shipments 
from the northern pine mills, upon 
which the dealers in the Minneapo- 
lis area have been largely depend- 
ent, are being held down to the low 
level of about 815,000 feet per week. 
The northern pine stock pile con- 
tinues to grow. 

Weather has been conducive to 
woods operations in the northern 
pine district and the cut is hold- 
ing up well at about 1,500,000 feet 
per week, despite the shortage of 
labor. Improved conditions are 
noted in equipment and transporta- 
tion facilities but tires for trucks 
are still a sore spot which is not 
expected to become much better 
for at least a month. 


BALTIMORE :—Supply is short 
in all species here. The supply of 
short leaf pine is reported to be 
somewhat better with a few sup- 
pliers but on the whole there is 
no improvement. Inadequate labor 
supply plus unfavorable weather are 
contributing factors along with the 
price situation. A few reports in- 
dicate some suppliers are holding 
up shipment awaiting a more favor- 
able price decision by OPA. Inven- 
tories on the whole however, are at 
extremely low points. The situa- 


tion in the long leaf pine field is 
little changed. ; 
Unfavorable ground conditions in 
Appalachian hardwood regions are 
interfering with transportation and 
a consequent adverse effect on oper- 
ations. The labor situation is show- 


ing some slight improvement but 
those seeking reinstatment and be- 
ing placed are far from sufficient 
to replace the huge number that 
left during the war years. Pro- 
duction continues to lag but the 
trend is toward an improvement 
in the situation. 

Strikes on the west coast are 
holding up any appreciable sup- 
plies from those sources for this 
area and as a result dealers are un- 
able to meet the industrial demand, 
to say nothing of the huge calls 
for lumber for new home construc- 
tion. 





Home Building Stymied 
(Continued from Page 29) 


more of the major materials util- 
ized, or if increased wage rates 
went into effect after construction 
had been started.” 


Build More Homes 


Finally, this unworkable and 
dangerous method of control is un- 
necessary, Mr. Whitlock points out, 
because competition among the 
thousands of builders and contrac- 
tors within the industry and the 
common sense of the home-buying 
public will effectively prevent un- 
duly high prices. The great bulk 
of the demand, he reminded the 
committee, is for small homes sell- 
ing for less than $6,000. Any ap- 
preciable increase in the price of 
this class of building would auto- 
matically remove a large propor- 
tion of the prospective buyers from 
the market. “We are sincerely 
convinced,” he concludes, “that the 
only practical way to avert inflation 
in housing is to encourage as many 
builders as possible to build new 
homes as fast as possible, thus in- 
creasing the supply of dwellings 
in relation to the demand.” 

As far as our domestic economy 
is concerned there is probably no 
other matter as vital at present 
as getting the construction indus- 
try under way, especially new 
home building. Yet the profes- 
sional economic planners keep 
Washington and the industry in an 
uproar over matters like pricing 
completed homes and area pricing 
of building materials when the real 
problem and the most pressing 
issue is getting new construction 
under way immediately. That 
might solve the problem without 
the help of bureaucrats; instead 
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the main issue is beclouded and 
kept in the background. No effort 
is made to rectify it because if it 
were even partially solved the trend 
would probably remove much of the 
argument for the more elaborate 
controls now under consideration. 





Attractive Dealer's Office 
(Continued from Page 33) 


ing mill for the manufacture. of 
doors, window sash and other 
millwork. 

Immediately to the rear of the 
present building is a large lum- 
ber shed, recently modernized and 
raised to three stories to facilitate 
loading, unloading and _ storing. 
Nearby are other buildings used 
for the piling of stocks. The orig- 
inal limited yard space has during 
the last six years been extended to 
a total expanse of four acres. 

The front slope of the office 
building will be landscaped next 
spring and benches will be placed 
on the lawn so that the surround- 
ing community may use the area 
as a restful garden spot. 

Mr. Bishow was graduated from 
Lehigh university in 1920 with a 
degree in Mechanical Engineering. 
Turning from this field to the lum- 
ber and building materials trade, 
he became a salesman for the Mary- 
land lumber company. After 20 
years with this company he de- 
cided to go into business for him- 
self. His rapidly growing enter- 
prise is proof of his progressive 
merchandising methods. 


News and Trends 
(Continued from Page 44) 


for general use,” Mr. Rogers said. 

“Many manufacturers now are 
placing special emphasis on ma- 
terials and equipment offered for 
remodeling and modernization of 
homes, in view of the large demand 
for that type of work.” 

The bulletin lists all-metal 
kitchen cabinets and equipment 
adaptable to any floor layout, pre- 
cast concrete slabs for sheathing 
both new and old buildings, asphalt 
tile, ready-built shower cabinets, a 
complete line of water heaters, 
forced hot water systems for radi- 
ant and panel heating, double-glass 
windows providing insulation, and 
a combination summer and winter 
air conditioner. 
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PLANS 2272.4 
Small Cost 
"| like that plan, 
but I'd like some changes made," send it 


When your customer says, 


to Lumberman's Plan Service. Use our per- 
sonalized plan service—on homes shown in 
American Lumberman—to increase your 
business and profits. Complete plans $20.00. 
(3 sets of prints.) Quick service. Terms 
cash with order. For detailed information, 


Write to 


Lumberman’s Plan Service 
120 Machin St. Peoria 5, Ill. 


8 Years of Customer Satisfaction 


FORESTA FACTORS 


SPECIALIZES IN 
SETTING UP 
NEW WHOLESALERS 


Also develops wholesale sales through 
financing accounts and inventories 


A LUMBER SERVICE 
OPERATED BY 
LUMBERMEN 


Address: 
1790 Broadway, New York 19 











CRATES 


FOR SALE — Southern Yellow Pine 
knocked-down crates 


3,000 crates inside dimension 151/," 
wide, 16!/,"’ a, 85," deep. Each 
crate consisting of 

2 solid ends 3/x85ox15Y/" 

4 end cleats 34x23/4x101/,"’ 

2 solid sides *pBifx19i 

4 T.6B. cleats %4x3!/2xl 
1,500 crates, inside dimension 11’’ wide, 
241/."" long, 85/'° deep. Each crate 
consisting of 

2 solid ends Yrx84s igx1l*’ 

4 end cleats %/4x23/4x101/," 

2 solid sides %4x6 B5/px271/,"" 

4 T.&B. cleats %/,x31/2x12!/,”’ 


Bargain Prices 


eed Wood Products Co. 
ROCKFORD, ILL. 
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Fred Geiger Completes Fifty 
Years with Ruberoid Company 


Officers of the Ruberoid com- 
pany, New York, N. Y., and a group 
of long-time em- 
ployees were 
hosts at a lunch- 
eon and gift pre- 
presentation cer- 
emony, Oct. 19, 
in honor of Fred 
Geiger, assistant 
to the executive 
vice president, 
who this year 
completed fifty 
years of contin- 
uous service with the company. 

Prior to assuming his present 
position in 1948, Mr. Geiger had 
been for 48 years superintendent of 
the company’s dry felt manufactur- 
ing operations. In his present posi- 
tion he acts as co-ordinator of dis- 
tribution in the dry felt depart- 
ment. 





Fred Geiger 


Klinger to Speak in Pacific 
Zone on Veteran Employment 


W. A. Klinger, Sioux City, Iowa, 
past president, Associated General 
Contractors of America, has been 
named as one of the speakers for a 
series of forums in the Pacific the- 
ater of war on employment oppor- 
tunities for veterans. Mr. Klinger 
was selected as representative of 
the U. S. Chamber of Commerce. 

Mr. Klinger is president of the 
W. A. Klinger Inc., general con- 
tractors. Since its inception in 
1925, he has been chairman of the 
Chamber of Commerce Committee 
on Inland Waterways. As a result 
of his work on this committee, he 
was made a director of the Mis- 
souri River Development associa- 
tion and a director of the Mis- 
sissippi Valley association. 


Masonite Resumes Civilian 
Production, Expands Plant 


Immediate resumption of civilian 
production to meet a rapidly ac- 
cumulating backlog of orders, and 
plans for a million dollar expansion 
of plant facilities which will sub- 
stantially increase the company’s 
capacity, are cited in the annual re- 


port of the Masonite corporation. 

“We have no reconversion prob- 
lem,” M. P. McCullough, president, 
states. “The products we made for 
war are, with few exceptions, 
identical with those we make for 
peace, and orders for former peace- 
time uses are flowing in.” 


Texas Lumber Company Wins 
Army-Navy E for Fifth Time 


Angelina County Lumber com- 
pany, Keltys, Tex., has been 
awarded the fourth renewal of the 
Army-Navy “E” for excellence of 
production. This renewal gives the 
company the record of being the 
only lumber company in the nation 
to receive the award for five con- 
secutive times. The company was 
the first lumber manufacturer in 
the country to be designated for 
the Army-Navy “E.” 


South Bend Companies 
Appoint New Officers 


Appointment of J. G. Smuts as 
sales manager of Pre-Fab indus- 
tries and Harold C. Harbaugh as 





J. G. Smuts 


H. C. Harbaugh 


manager of the South Bend Lum- 
ber company has been announced 
by J. F. Donahue, president of both 
South Bend, Ind., concerns. 

Mr. Smuts has been associated 
with the University of Indiana, 
conducting sales institutes and 
training sales personnel. Mr. Har- 
baugh has been connected with the 
lumber industry, St. Charles, III. 


Returning Veterans 


Lieutenant Colonel Leonard 
Engeman, the 39-year-old soldier 
whose quick action won a precious 
bridge and sent the first American 
troops across the Rhine March 7, 
1945, has returned to his former 
position with the Minnesota and 
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PILOT ROCK PINE 


SOFT-TEXTURED PONDEROSA 


from the John Day District of Eastern Oregon 
100% Kiln-Dried® Moore cross-circulation kilns of 


modern design. 





Modern manu- 
facturing equip- 


Pilot Rock Sales Agency ) »=.. rains 


203 Radio Central Bldg., SPOKANE, WASH. _ 














THURSTON-FLAVELLE 


Limited 
PORT MOODY, B. C. CANADA 














Manufacturers of 


RED CEDAR 
LUMBER 


and 


SHINGLES 





Logged in 1936-1937 


HARDWOODS @ WHITE PINE @ HEMLOCK 


Our sustained yield forest management policy for 
the past thirty-five years is providing for current 
needs of today and future demands of tomorrow. 


DEFEND YOUR TRADE 


with 


MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 
Air-dried QUALITY LUMBER Kiln-dried 


TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 




















Manufacturers and Distributors of all 
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WEST COAST WOODS AND SHINGLES 


| Warememeene neem. 
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Ontario Paper company, Minne- 


apolis. 


Captain Richard L. Bagnal, U. S. 
Army Transportation Corps, son of 
Luther N. Bagnal, lumber whole- 
saler, Winston-Salem, N. C., was 
recently discharged from service at 
Camp Ross, Los Angeles, Calif., 
after 53 months of service in the 
American theater of operations. 





Indiana Company Sponsors 
Radio Show Aiding Veterans 


The Oxford Lumber company, 
Oxford, Ind., is the sponsor of a 
new radio program, on the air 





PAUL B. BERRY 
Grand Rapids 6, Michigan 


if you can furnish any of the fellow- 
erg (or anything else) write or wire me. 


1 or more cars 4/4 & thicker, but 
mostly 4/4"’ Pine, Maple, Birch, Beech, 
Poplar, Gum, Willow, Oak, Magnolia, 
etc. Prefer upper grades but can use 
crating, etc., grades also. ED or AD. 
Rough or surfaced. Can use RWA&4L, 
dimension, shorts, etc. Write or wire 
me of anything you have available. 
Send me your stock and price lists. 











Saturday evenings. 

The show, known as Old Sarge, 
is designed to serve veterans, serv- 
icemen and their families. It in- 
cludes a summery of the week’s 
news affecting veterans, last min- 
ute news flashes from Washington, 
along with an _ interview with 
prominent Washington authorities 
and a period devoted to answering 
questions written in by veterans. 


Promotions and Appointments 


LEwWIs C. PAISLEY has been ap- 
pointed manager of the jobbers’ 
department for the Farley & 
Loetscher Manufacturing company, 
Dubuque, Iowa. 


MARVIN MIKESKA has assumed 
the duties as manager of the Wil- 
liam Cameron & company store, 
Taylor, Tex. He succeeds Henry 
Holubec who resigned to establish 
his own business. 


MALCOLM LUND has been ap- 
pointed advertising director for 
United Wallpaper incorporated. Ap- 
pointment of John Stiller as as- 
sistant advertising director and 
Robert Nelson as copywriter were 
announced at the same time. 


JACK J. McNutt, former assis- 


tant supervisor, Caribou National 
Forest, Pocatello, Idaho, has been 
appointed associate executive sec- 
retary of the Society of American 
Foresters, Washington, D. C. 


For the eighth consecutive year, 
Douglas fir plywood manufacturers 
have named E. W. DANIELS, presi- 
dent, Harbor Plywood corporation, 
Hoquiam, Wash., chairman of their 
trade association management com- 
mittee. 


CLAYTON P. DUNNING has been 
appointed manager of the newly- 
organized New York Appliance 
Sales District of the General Elec- 
tric company. CARLETON A. REEVES 
has been named manager of the 
company’s ‘Northeastern Appliance 
Sales district, Boston. 


FOsTER W. BERRY, formerly chief 
of the wood and plastics unit of 
the Inspection Division, Army Air 
Forces, is now a member of the 
staff of Engineering associates, St. 
Charles, Ill., and will engage in 
research and industrial develop- 
ment of wood, pulp and plastics. 


CLIFFORD P. SETTER has been ap- 
pointed vice president and chief 
administrative officer, United States 





ROLL-OFF 
LUMBER TRUCK BEDS ice isi 


Complete Beds Shipped KD 


EASILY MOUNTED 
Write for Catalog & Prices 








“The Active Truck is the Money-Moaker”’ 








The R-B COMPANY, 1921 Guinotte, KANSAS CITY,’ MO. 





mendations and prices. 


ENTERPRISE SAWMILL MACHINERY 


Meets the demands of experienced operators for 
efficient, accurate production at low cost. .Solve 
your increased output requirements with an Enter- 
prise. Send details of your set-up for our recom- 


. 





profitable operation. 





Quality—built to tried and proven prin- 
ciples of design and construction for 








THE ENTERPRISE CO., 





328 Main St., COLUMBIANA, OHIO 
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Plywood corporation, New York. 
Mr. Setter was formerly chief of 
the plywood and veneer branch of 
the War Production Board, and 
president, Setter Brothers, Inc., 
Cattauragus, N. Y. 


Virgil Peterson Rejoins Red 
Cedar Shingle Bureau Staff 


Virgil C. Peterson has rejoined 
the Red Cedar Shingle bureau as 
its trade promo- 
tion manager in 
keeping with the 
bureau’s transi- 
tion to postwar 
operation, it is 
announced by 
W. W. Wood- 
bridge, secre- 
tary-manager. 

“The years of 
war, with their 
severe displace- 
ments of materials and manpower, 
have worked hardships upon the 
manufacturer and retailer of build- 
ing materials alike,” Mr. Wood- 
bridge said. “Now that the war is 
over, the shingle industry is look- 
ing forward to the establishment 
of ever-closer ties with the retail 
lumbermen who in effect comprise 
its sales force.” 


Virgil C. Peterson 


Waddy Wood Entertains NRLDA 
Directors and State Secretaries 

Directors and state secretaries 
of the National Retail Lumber 
Dealers association, meeting re- 
cently in Washington, D. C., were 


Waddy Wood at the helm takes the group of 
lumbermen guests down the Chesapeake Bay 
on his boat. 


guests for a day of W. Wadsworth 
Wood, publisher, Small Homes 
Guide. Shown on the following 
pages are candid shots taken of the 
guests at Mr. Wood’s home and on 
his boat. 














dik AR AND SHIPPERS SINCE 


ALL TYPES -- ALL GRADES ; 
Western Pines and West Coast Lumber. 


Large and Long Timbers -- Fir Piling up to 150 Feet 


_ and CARGO -- WHOLESALE ee 


PATRICK ‘LUMBER ‘CO. 


Terminal Sales Building, Portiand, Oregon 













McNary, 
Arizona 


We pledge 
our custom- 
ers that as 
soon as 
operating 
conditions 
will permit, 
our normal 
service will 
be restored. 


District eae, Ariz.—R. B. Howell, Segeoasmnative 
Sales Chicago—D. A. Weidler, Maor., 520 N. Michigan Ave. 
Offices Phone: Superior 9004 
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COVERS AND 
TARPAULINS 


PROTECT VALUABLE 
SUPPLIES 


Military supplies, men and material in transit and at terminals are 
being protected from all sorts of weather with Fultex and Shuredry 
covers, tents and tarpaulins. To get there and get there in good condi- 
tion is imperative. Fultex and Shuredry covers are giving a good ac- 
count of themselves. They are proving again and again that they give 
dependable protection. We are also makers of Back Bands, Cotton 
Twine, Truck Covers, Tents and other Canvas items. 


Write Dept. A L for interesting dealer proposition 


Fulton Bag co Cotton Mills 


Manufactu 


ATLANTA ST. LOUIS DALLAS MINNEAPOLIS 
NEW YORK NEW ORLEANS DENVER KANSAS CITY, KAN. 









Wes Anderson enlivens the dinner with a “tall tale’ for Don Sheldon 
(left) and Don Montgomery (center). 


Vw il 


J. D. McCarthy, Mrs. McCarthy, Don Montgomery, A. O. Sheldon and 
Hunter Gaines keep the stories rolling. 








A. O. Sheldon, Roland Slagle and Gene Ebersole get their lines ready 
to catch a lot of Crabs! 





Paul Watson, public relations director, NRLDA; Norman Mason and 
Gene Ebersole lead off in the chow line. 

















SAW MILLS 


AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 

Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 


Various sizes and dogs to meet your needs. 


years’ experience in building Saw 
» Mills and woodworking machinery. 


LANE MANUFACTURING CO. 


MONTPELIER, VT. 















Customers 
Built Our 


Business 


_ panera eases 2 





BOOKS THAT WILL INCREASE YOUR PROFITS 


AMERICAN LUMBERMAN can fill your needs for practically 
any book on any subject pertaining to Mill Work—Calculat- 
ing footage & prices—Wood Identification—Estimating—Con- 
struction, Etc. 

WRITE FOR COMPLETE CATALOG 


AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 








READY CASH 


Available for Purchase of 
ENTIRE LUMBER YARDS -- MILLS 
LOTS OF SURPLUS OR 
SECOND HAND LUMBER AND TIMBER 


N. Y. SALVAGE & WRECKING CO. 











1036 GRAND ST., BROOKLYN 6, N. Y. PHONE: EVERGREEN 7-8450 
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SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 

| COMPANY 

McCloud, Calif. 

*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


*Member of the Western Pine Associa- 
tion, Portland, Oregon. 


DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. 8S. Pat. . 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 














SPECIES 
PONDEROSA PINE 
{PINUS PONDEROSA) 


SUGAR (Genuine White} PINE 
(PINUS LAMBERTIANA) 








: NEW YORK CHICAGO 
a _ 1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 
Fixe Weodwook Mohawk 4-9117 Telephone Central 9182 


SAN FRANCISCO 
1030 Monadneck Bidg. 
Exbreok 7041 











READY TO 








Anaconda Copper 
Mining Co. 


Lumber Department 


Bonner, Mont. 


Manufacturers of 


Ponderosa Pine, Fir and 
Larch Lumber 























SUPPLY YOU 


Direet From 


Our Own Mills 
WITH 
Soft-Textured Northern California 
PONDEROSA 
PINE 


and Special 
Pine Products 


WE MANUFACTURE 
and SPECIALIZE IN 


CUT STOCK 
GLUED-UP STOCK 
SHOOK 
MOULDINGS 
LADDER STOCK 
(rough and run to 
pattern)—IN FACT 
ANYTHING MAD} 
FROM WESTERN 
LUMBER. 


* Remember, too, WE 
WHOLESALE 
Douglas Fir, Sitka 
Spruce, Ponderosa 
Pine, and Port Or- 

ford Cedar. 


Address all correspondence 
to our Kansas City offices. 


Rabloh 2. Smith Lumber la 


Manvfactorers and Wholesalers 1635 Dierks Bldg., Kansas City 6,Mo., Victor 4143 


Member of Western Pine Ass‘n., National Wooden Box Ass‘n., Ponderosa Pine Woodwork, 
National-American Wholesale Lumber Ass‘n. 


WEST COAST OFFICE: 908 PORTER BUILDING ¢ PORTLAND 4, OREGON 








UINCY! 


“QUALITY” 














Selects 
Shop Lumber 
Pattern Lumber 
Mouldings 
Common Boards 
Dimension 


Planing Mill 
Box Factory 
Moulding Factory 





California 
Sugar Pine and Ponderosa 


Quincy Lbr. Co., Inc. 
Quincy, California 
Mills at 


Quincy, California 
Sloat, California 


Sales Office 
Quincy, California 
oO. C. Morris, Sales Mgr. 


Member of 
Western Pine Assn. 
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VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Chargers 
Mechanical Hot Press Chargers 
Hot Press Feed Elevators 
Dryer Feed Elevators 

Elevating Tables 

Continuous Core Machines 


Saw Mill Equipment 


Planer Feed Elevators 

Dry Kiln Car Loaders 

Dry Kiln Car Unloaders 
Automatic Lumber Stackers 


Hydraulic and Electric Elevating 
Tables 


Electric Lumber Transfers 


We Specialize in Designing Saw 
Mill and Veneer Plant Material 
Handling Equipment 


WHAT ARE YOUR PROBLEMS? 


AMERICAN 


MANUFACTURING CO., INC. 
2119 Pacific Ave., Tacoma 2, Wash. 











- MACHINERY# 
"CORINTH co "= 
CORINTH, MISS. 

-- Sawmills, Edgers 

a Smooth End Trimmers 
s Mill Supplies 





TE, 
CARR 


Lumber Company 
Manufacturers of 
“BILTMORE” 

FLOORING 
“BILTMORE” 
HARDWOODS 


Pisin and Quartered 
Oak—Soft Yellow Pop- 
lar— Basswood, Chest. 
nut, ete, 


Pisgah Forest, N.C. 

















SUGAR & WESTERN 
PINE AGENCY 


oO), RECO). Sth aa 
SAN FRANCISCO, CALIFORNIA 


Selects and 
Shop 


1 California Ponderosa Pine | 
) Mouldings and Cut Stock | 


' 
S c 
» Sugar Pine Specialist 
: 
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A serious “aside” discussion of lumber industry problems involve Waddy Wood; Lamar Forrest, 
president, NRLDA; Bob Evans, Evans Manufacturing Company, Detroit; H. R. Northrup, secretary, 
NRLDA, and Mr. David Wilson, Evans Manufacturing Company. 





Mrs. Waddy Wood, as hostess, greets Wesley 
Anderson on arrival. 


Jack McCarthy and Paul Collier choose to re- 
lax on the sundeck down on the boat dock. 





. . Obituaries 


CHESTER ALLEN, 79, former 
president, Allen-Eaton Panel com- 
pany, Memphis, Tenn., and more 
recently associated with the Red 
River Lumber company, Chicago, 
Ill.— Oct. 21. 


MICHAEL J. GILMARTIN, 76, 
president, Buck Creek Lumber 
company, Logansport, Ind., and 
co-founder of Gilmartin Lumber 
company, Fort Wayne, Ind.—Oct. 
12. 


CHARLES W. PARROTT, 55, 
vice president and secretary, Lowe 
Brothers company, Dayton, Ohio 
—Oct. 22. 


JOHN FOWLER PRENTICE, 
83, retired president and founder, 
Englewood Coal and Lumber com- 
pany, Englewood, N. J.—Oct. 27. 


JOHN E. RITCHIE, JR., 42, 
partner in the Pagan-Ritchie Lum- 
ber company, Texarkana, Ark.— 
Oct. 24. 


FREDERICK J. SCHROEDER, 
81, retired president, John Schroe- 
der Lumber company, Milwaukee, 
Wis.—Oct. 23. 


MORRIS SEKSTROM, 39, 
leader in development of the Pa- 
cific Northwest fir plywood indus- 
try and vice president, Simpson 
Logging company, McCleary, Wash. 
—Oct. 22. 

GEORGE G. SPITZER, 62, Spit- 
zer Hardware and Builders’ Supply 
company, rafton, Ohio—Oct. 19. 


ORIN F. WYMAN, 72, retired 
manager, Southern Lumber com- 
pany, Warren, Ark.—Oct. 18. 
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